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Infomina Berhad
Tier 1 VAD - Broadcom mainframe software

m We initiate coverage on Infomina, an IT solutions provider specialising in
mainframe technology, with an Add call and TP of RM1.15 (20x CY24F P/E).

m We project a 3-year EPS CAGR of 29.6% (FY22-25F), driven by a robust
order book (cover ratio: 2.2x), new clients and geographical expansion.

m As the sole Tier 1 VAD for Broadcom Mainframe Software in 8 countries
currently, Infomina should benefit from rising demand for mainframe services.

IT solutions provider, specialises in mainframe software technology
Infomina is a Malaysia-listed information technology (IT) solutions provider, specialising in
mainframe-related technology. It has two key business segments: i) Turnkey - design and
delivery of technology infrastructure solutions (50.3% of FY5/22 revenue), and ii) Renewal
- technology infrastructure operations, maintenance and support services (49.7%).
Infomina has a strong regional clientele base that includes government bodies, financial
institutions, and other industries (automotive, telecommunications, etc.).

Sole Premier Tier | VAD for CA (Broadcom) in eight countries

In our view, Infomina’s key strength is its status as sole appointed Premier Tier 1 Value-
Added Distributor (VAD) of Broadcom Mainframe Software in eight countries since 2019
(Computer Associates Partner Regions). We think it can benefit from: i) growing adoption
of Broadcom mainframe technology, and ii) repeat business from users of Broadcom
mainframe software whose contracts are up for renewal (signed with Broadcom prior to
VAD appointment). Based on Gartner’s research (2020), Broadcom had the largest global
market share (37%) in mainframe software market - potential value of >US$7bn.

Robust orderbook (2.2x FY22 revenue) and rising tender book

Across FY23-27F, Infomina has an orderbook of RM443.6m (2.2x of FY22 revenue); 34.7%
from turnkey and 65.3% from tenewal segments. It has tendered for projects with total
value of RM376m (55%: turnkey segment). We expect robust orderbook replenishment
from: i) client acquisitions (new users of mainframe and onboarding Broadcom clients), ii)
upgrading works for mainframe users (capabilities enhancement), and iii) higher demand
for renewal segment (clients tend to sign service level agreement post turnkey projects).

Projecting 3-year net profit CAGR of 29.6% (FY22-25F)

We project Infomina to post a 3-year core net profit CAGR of 29.6% (FY22-25F). This is
driven by i) higher sales from both turnkey and renewal segments, ii) regional expansion
into new markets, and iii) higher economies of scale. We initiate coverage on Infomina with
Add and TP of RM1.15, pegged to our 20x CY24F P/E; in-line with local peers’ average
CY23F P/E in the IT industry (19.9x, Figure 55). Our Add call is backed by: i) robust NP
growth profile, ii) regional presence as Broadcom’s Tier | VAD, and iii) robust balance sheet
(RM73.3m net cash at end-1QFY5/23). Re-rating catalysts: robust EPS growth and rise in
institutional holdings (currently:c.1%). Downside risks: non-renewal of Tier 1 VAD status
with Broadcom, sharp dip in orderbook value and lower-than-expected margins.

Financial Summary May-21A May-22A May-23F May-24F May-25F
Revenue (RMm) 105.2 2011 246.2 286.2 3215
Net Profit (RMm) 8.26 17.10 24.64 31.81 37.25
Core EPS (RM) 0.014 0.028 0.041 0.053 0.062
Core EPS Growth 152% 107% 44% 29% 17%
FD Core P/E (%) 4221 20.39 14.15 10.96 9.36
Price To Sales (X) 3.31 1.73 1.42 1.22 1.08
DPS (RM) - 0.000 0.008 0.011 0.012
Dividend Yield 0.00% 0.00% 1.41% 1.82% 2.14%
EV/EBITDA (¥) 25.71 12.05 7.33 5.39 422
P/FCFE (%) NA 8.18 26.45 16.35 12.42
Net Gearing (99%) (168%) (118%) (106%) (100%)
P/BV (X) 15.05 8.62 3.76 2.95 2.36
ROE 43.5% 53.8% 37.1% 30.2% 28.0%

% Change In Core EPS Estimates
CGS-CIMB/Consensus EPS (X)

IMPORTANT DISCLOSURES, INCLUDING ANY REQUIRED RESEARCH CERTIFICATIONS, ARE PROVIDED AT THE END OF THIS REPORT. IF THIS REPORT IS DISTRIBUTED IN
THE UNITED STATES IT IS DISTRIBUTED BY CGS-CIMB SECURITIES (USA), INC. AND IS CONSIDERED THIRD-PARTY AFFILIATED RESEARCH.
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Infomina Berhad

Investment thesis

Specialises as a regional information technology solutions
(mainframe) provider »

Founded in Malaysia in 2007, Infomina Berhad (Infomina) is a regional information
technology (IT) solutions provider that specialises in mainframe technology
solutions. Note that mainframes are primarily used by large organisations for
critical large scale and real-time applications, such as bulk data and transaction
processing. In addition to mainframe technology, the company also has an
extensive track record and capabilities in developing solutions based on other
technologies, such as virtualisation, API, and distributed computing environment.
While the company’s principal operations are in Malaysia, it also operates in other
countries and territories including Singapore, Thailand, the Philippines, Indonesia
and Hong Kong. As of end-1QFY5/22, the company had completed projects with
a total value of RM370.3m.

Infomina’s revenue stream can be segregated into two segments:

i) Turnkey (50.3% of FY22 revenue) - Design and delivery of technology
infrastructure solutions; and
i) Renewal (49.7% of FY22 revenue) - Technology infrastructure

operations, maintenance and support services

Figure 1: Infomina’s operational presence mainly located in eight countries (at Sept-22)
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SOURCES: CGS-CIMB RESEARCH, INFOMINA IPO PROSPECTUS

Proxy to rising demand for mainframe technology in Asia
Pacific »

We view Infomina as a strong proxy to rising usage of mainframe technology in
Asia Pacific. This is on the back of the digitisation era, with growing requirements
by customers to cater to their businesses’ needs in terms of bulk data processing
and large-scale transactions. According to Broadcom (a global technology
company that designs, develops and supplies semiconductor and infrastructure
software solutions), 67 of the Fortune 100 companies leverage on mainframe as
their core platform. These includes 45 of the top 50 banks globally, 4 out of top 5
airlines globally, all top-10 insurers globally and seven out the top 10 global
retailers. As a result, we believe that more companies are set to adopt mainframe
as their core platform in the Asia Pacific region. In addition to installation of
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mainframe (one-off), mainframe-related providers stand to benefit from
maintenance and upgrading works on mainframe technology that are done
periodically. This is in order to cater to the rising need of each customer, in tandem
with business growth, especially as transactions and data processing power
requirements increase.

Figure 2: Usage of mainframe technology by various industries
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Establishing long-lasting relationships with hardware and
software providers »

As part of its technology solutions projects, Infomina builds its solutions based on
its in-house capabilities, utilising software technologies from renowned global
technology partners as well as third-party hardware. In our view, in the IT industry,
usage of software/hardware solutions that are highly regarded provides Infomina
with credibility with its customers. We gather from its IPO prospectus that the
company has managed to secure distribution/reseller agreements with 7 leading
IT hardware and software providers relating to the marketing and sales of
hardware and software products. While all agreements are non-exclusive in
nature, Infomina has firmly established itself in this region as a preferred
distributor/partner for various suppliers.

Figure 3: Well-established relationships with various technology partners, including
hardware and software vendors since incorporation in 2007
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Figure 4: Summary of relationships with suppliers

Infomina has entered into distribution / reseller agreements with 7 main IT hardware and software providers
IT hardware and software providers Descriptions

CA Singapore i) CA Singapore is a subsidiary to Broadcom Inc., which designs, dewvelops and supplies a broad range of
semiconductor and infrastructure software solutions.

i) In 2019, Infomina has entered into a Regional Partner Agreement with CA Singapore, whereby Infomina was
appointed to resell and distribute Broadcom software technologies (comprising Broadcom Enterprise Software and
Broadcom Mainframe Software). On 24 Jun 2019, Infomina was appointed by CA Singapore as a Premier Tier 1 "Value
Added Distributor" (VAD). This recognition enables Infomina to market Broadcom software technologies easily in in "CA
Partner Regions" which includes Malaysia, Singapore, Thailand, Indonesia, the Philippines, Hong Kong and Taiwan.

iii) In 2021 / 2022, Infomina was being further appointed by CA Singapore to resell and distribute Broadcom Enterprise
Software / Broadcom Mainframe Software in China respectively.

Supplier | i) In 2020, Infomina was appointed by Supplier | as business partner to market its mainframe hardware, mainframe
maintenance licence, infrastructure software such as database, systems, applications, AP| and security software.

VMWare, Inc. i) In 2020, Infomina had further entered into a Vmware Partner Connect Agreement with Vmware, Inc. for the marketing
and sales of Vmware software solutions in Malaysia.

Software AG Operations Malaysia Sdn Bhd i) In 2019, Infomina had entered into partnership with Software AG Operations Malaysia Sdn Bhd Software AG
Operations Malaysia Sdn Bhd that supplies API software to Infomina.

ii) In 2020, Infomina had been awarded "Best New Partner" by Software AG.

iii) In 2021, Infomina was registered for the PartnerConnect programme with Software AG relating to the marketing and
sales of software solutions in Malaysia. The PartnerConnect programme is Software AG’s global partner programme
which supports partners (i.e. distributors and vendors) in delivering Software AG’s products, platforms and senices to
their enterprise customers.

A Japan-based digital solutions MNC i) In 2017, Infomina has entered into an agreement with a Japan-based digital solutions MNC to obtain distributorship for
the marketing and sales of the MNC's hardware and software in Malaysia.

A China-based ICT infrastructure and smart i) In 2020, Infomina was registered as an indirect channel partner of China-based ICT infrastructure and smart devices
devices provider provider, for the marketing and sales of video conferencing technologies.

An American IT and networking MNC i) In 2021, Infomina entered into an agreement with an American IT and networking MNC, for the distribution of its
hardware and software in Malaysia.

Note: Supplier | is a company based in Malaysia held under a USA-based IT MNC listed on the New York Stock Exchange. It is principally involved in the delivery of integrated and secure cloud, data
land artificial intelligence solutions to its clients; consulting, business process and application management services; remanufacturing and remarketing; provision of infrastructure platforms as well as
telecommunications consulting services and solutions. Supplier | has operations in more than 175 countries.

Stands to benefit from Broadcom’s VAD in terms of mainframe
software technology »

Among its partnerships, the most prominent one is to distribute Broadcom
software technology. Note that Broadcom holds the lion’s share of the global
mainframe software market based on research by Gartner (2020). With a
partnership established dating back to 2015 (begin distributing Broadcom
software technologies in Malaysia then), Infomina entered into a regional
partnership agreement on 24 Jun 2019 (recognised as Premier Tier | value-added
distributor — VAD, known as preferred partner) with CA Singapore (regional office
for CA), which is a subsidiary of Broadcom Inc. This allow Infomina to procure
directly from CA Singapore and to resell and distribute Broadcom software
technologies in “CA Partner Regions” (Malaysia, Singapore, Thailand, Indonesia,
the Philippines, Hong Kong, Taiwan and China). Note that the Broadcom website
indicates that Infomina is the sole appointed distributor and Premier Tier 1 VAD
of Broadcom Mainframe Software in CA partner regions.

In our view, Infomina’s status as the sole appointed distributor and Premier Tier 1
VAD is a key growth factor for the company. This indicates that Infomina is the
main distributor of Broadcom mainframe technology in CA Partner regions,
allowing it to: i) benefit from every new project involving Broadcom mainframe
technology (turnkey and renewal) as they will have to go through Infomina, ii)
leverage on existing users of Broadcom mainframe software (based on Broadcom
existing clientele) to promote renewal and upgrading works on mainframe
technology, as well as iii) resell to other second-tier distributors and resellers.
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We also note that Infomina’s details are listed on Broadcom’s website as its sole
Premier Tier | VAD in CA partner region which serves as an additional marketing
channel for the company. We view this as a testament and formalisation of the
acknowledgment and recognition of Infomina’s relationship with Broadcom, as
well as further enhancing Infomina’s visibility and credibility with potential

customers.

(2020)
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Figure 5: Global market share of mainframe software providers

SOURCES: CGS-CIMB RESEARCH, GARTNER. MARKET SHARE ALL SOFTWARE MARKETS
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Since Infomina was appointed by CA Singapore (a Broadcom subsidiary) as the
sole Premier Tier 1 value added distributor (VAD) in June-2019 (1QFY5/20), this
has coincided with Infomina witnessing a 3-year revenue CAGR growth of 45.0%
FY19-22). We note that overseas contribution in this period grew substantially
from minimal in FY19 (0% of revenue) to RM85.6m in FY22 (42.6% of revenue).
This is despite Infomina highlighting in its IPO prospectus that it's business
development and marketing activities were affected during the COVID-19 period
(Mar 2020 to Sept-21 - 3QFY20 to 1QFY22. The company also added in its IPO
prospectus it has traditionally undertaken minimal scale of marketing and branding
activities despite its appointment as Premier Tier 1 VAD in June-19.

1. Broadcom Inc. is a global technology
leaderthat designs, develops and
supplies a broad range of semiconductor
and infrastructure software solutions.

|
: 3.1n 2019, Infomina entered into a partnership with

| Broadcom Inc.’s subsidiary, CA Singapore, pursuantto
| the Regional Partner Agreement. The agreementis for
I the regional distribution of Broadcom software

: technologies byInfominain "CA Partner Regions"

|
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to Chinain 2021.

Figure 7: Growing revenue with business expansion into CA Partner Regions in distributing Broadcom software technologies
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Wide range of clientele »

Infomina’s wide array of customers, spanning across both the public and private
sectors in multiple countries is testament to its established and proven track
record, in our view. It is also testament to its capabilities and extensive knowledge
in IT solutions, especially mainframe. In the public sector, its key customers are
mainly Malaysia-based government agencies and statutory bodies, such as the
National Registration Department and Road Transport Department Malaysia. In
terms of customers in the private sector, Infomina has exposure across the region
including in Malaysia, Thailand, Singapore, the Philippines. Its customers in this
segment are mainly medium-sized to large-sized MNCs and local business
enterprises as well as government linked companies in the banking,
telecommunications and automotive sectors. We believe that the high-profile
nature and large scale of operations of its customers mean that, generally,
payment collections from its customers are not an issue.

Figure 8: Well diversified customer base across regions
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Figure 9: Revenue breakdown by industries
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Figure 10: FY22 - % revenue breakdown by industries
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Backed by robust orderbook and rising tender book »

We gather from its IPO prospectus that Infomina’s current orderbook stands at
RM443.6m . Note that this exceeds 2.2x of its FY22 revenue of RM201.1m. Of
this total, 65.3% of its orderbook is derived from contracts in the renewal segment
with the remainder from the turkey segment. In addition, the company also has
tenders for projects amounting to RM375.9m, which compromise both turnkey
(55%) and renewal (45%) projects. We gather from its IPO prospectus that most
turnkey customers tend to renew their contracts with Infomina (subscription model)
for the provision of services such as operations, maintenance, and support
(captured under renewal division). This is given the stickiness of the business,
with Infomina as the vendor most familiar with mainframe technology solutions
that it has designed and delivered to the customer. Due to the learning curve
required and potential cost implications, mainframe customers typically do not
change mainframe technology brands on a frequent basis.
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Figure 11: Orderbook position up to FY27F (Infomina’s
estimates)

Figure 12: Tender book of RM375.9m as at end-FY22 (Infomina’s
estimates)
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Figure 13: Current orderbook trend in FY23-27F
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Geographically, the order book from Malaysia makes up RM180.0m (40.6% of
total order book until FY27F), while the remaining balance is made up of overseas
orders at RM263.6m (59.4% of total order book until FY27F).

Figure 14: Infomina’s total outstanding orders have exceeded 2.2x of its total FY22 revenue

end-1QFY23 - Total outstanding

Business segment (RM m) 1QFY23 FY23F FY24F FY25F FY26F FY27F orders (excl. 1QFY23)
Turnkey 12.4 56.7 56.7 22.1 11.2 7.3 154.0

(%) 29.7% 35.4% 44.0% 27.5% 21.0% 35.3% 34.7%
Renewal 29.5 103.6 72.1 58.2 42.2 13.4 289.6

(%) 70.3% 64.6% 56.0% 72.5% 79.0% 64.7% 65.3%
Total 41.9 160.3 128.8 80.3 53.4 20.7 443.6

(%) 100.00% 100.0% 100.0% 100.0% 100.0% 100.0% 100.0%

SOURCES: CGS-CIMB RESEARCH, INFOMINA IPO PROSPECTUS
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Growth strategy 1: Further expansion into more regional
markets ?

As part of its growth strategy, Infomina aims to continue expanding its footprint
into more markets, especially China, Hong Kong and Taiwan (part of CA partner
regions that it currently does not have a strong presence). In addition, it intends
to set up regional sales offices in existing overseas markets, such as Singapore,
Thailand, the Philippines, Hong Kong and Indonesia. Note that all regional
customers are supported by its Malaysia office at this juncture. As a Premier Tier
1 VAD and sole appointed distributor of Broadcom Mainframe Software in CA
partner regions, we understand that Infomina is the sole appointed distributor of
Boradcom mainframe software in these countries. Local presence in these
markets will allow Infomina to be nearer to its customers in overseas markets,
allowing it to capture more new clients as well as have increased interactions with
customers in the region.

In addition, Infomina intends to recruit additional staff (both sales and technical
staff) for its Malaysia and upcoming regional offices. This will allow the company
to increase its competitiveness and enhance the comprehensiveness and quality
of its technology application and infrastructure solutions.

Figure 15: Countries that Infomina have presence as at end-FY22
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Growth strategy 2: Increase in marketing activities »

Infomina highlighted from its IPO prospectus that it had historically only identified
new business opportunities mainly through request for quotations in competitive
bidding open tenders or direct negotiations. In FY23F, Infomina intends to allocate
more resources in branding and marketing. With enhanced market visibility and
more brand recognition activities, Infomina is confident in attracting new clients as
well as build better relationships with existing customers. In our view, among
planned activities could include: i) organising seminars and customer relationship
events, ii) participating in more industry exhibitions, and iii) placing more
advertisements through various platforms such as digital publications, websites,
in-application advertisements and social media platforms. According to Infomina,
its spending on advertising and marketing had been minimal up until now. We
note that marketing expenses are captured in other expenses, which only makes
up 2.3-11.1% of total administrative expenses (FY19-22) and 0.2-1.3% of
Infomina’s FY19-22 revenue, respectively.
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Figure 16: Breakdown of administrative expenses (% of total Figure 17: FY22 - breakdown of admin expenses (% of revenue)
revenue)
0-1%- Upkeep 1.1%- Other
% of total revenue FY19 FY20 Fy21 FY22 o oy e
Employee-related costs 8.3% 8.1% 7.9% 6.6% 0.0% - Penalty
Depreciation 0.8% 0.7% 0.7% 0.6% 0.1%- Rent
Professional senices 0.1% 0.3% 0.6% 1.4% 0.0% 'lc'):sosrex net \
Net loss on foreign exchange 0.0% 1.4% 0.2% 0.0% \
Rent expenses 0.3% 0.3% 0.3% 0.1%
Penalty 0.0% 1.1% 0.2% 0.0% 1.4%-
Utilities expenses 0.3% 0.3% 0.2% 0.1% Professional
Business travels expenses 0.2% 0.4% 0.1% 0.1% services
Upkeep 0.1% 0.1% 0.1% 0.1%
Other 0.2% 0.5% 1.3% 1.1%
Total (%) 103%  131%  116%  10.2% Deproction 6:6% Employee
Total admin expenses (RM m) 6.8 10.7 12.2 20.4
Total revenue (RM m) 66.0 81.6 105.2 201.1
SOURCES: CGS-CIMB RESEARCH, INFOMINA IPO PROSPECTUS SOURCES: CGS-CIMB RESEARCH, INFOMINA IPO PROSPECTUS

Projecting a 3-year core EPS CAGR of 29.6% »

We project Infomina to register a strong 3-year core EPS CAGR of 29.6% over

FY22-25F, underpinned by strong growth from both turnkey and renewal
segments, leading to a 3-year revenue CAGR of 16.9%. This is thanks to: i) new
client acquisitions (new users of mainframe), ii) upgrading works for existing
mainframe users (capabilities enhancements, capacity improvements and etc),
and iii) higher demand in the renewal segment. Note that turnkey contracts with
customers tend to lead to continuous business opportunities via its technology
infrastructure operations, maintenance and support services segment (renewal).
We also expect Infomina to benefit from onboarding of Broadcom customers

whose contracts are running down and were renewed prior to the signing of the

CA partner agreement.

We also expect Infomina to post better gross profit margins across FY23-25F of
22.5-23.7% (vs. FY22: 20.8%) thanks to i) more profitable sales mix (higher
proportion from the renewal segment which has better margins), and ii) higher
economies of scale. We also expect Infomina to benefit from plans to further
expand into more regional markets to cater to rising demand for mainframe-
related services.

Figure 18: Revenue and core net profit trend
RM m
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SOURCES: CGS-CIMB RESEARCH ESTIMATES, INFOMINA IPO PROSPECTUS




€ cGscivB

IT Services | Malaysia
Infomina Berhad | November 30, 2022

Figure 19: Key assumption table

FY19 FY20 Fy21 FY22 FY23F FY24F FY25F
Revenue (RM m) 66.0 81.6 105.2 201.1 246.2 286.2 321.5
Growth (%) N/A 23.6% 28.9% 91.1% 22.4% 16.2% 12.3%
- Turnkey segment (RM m) 42.5 45.3 27.9 101.2 120.3 136.8 150.0
Growth (%) N/A 6.6% (38.6%) 263.2% 18.9% 13.7% 9.6%
- Renewal segment (RM m) 235 36.3 77.4 99.9 125.9 149.4 171.6
Growth (%) N/A 54.6% 113.3% 29.1% 26.0% 18.7% 14.8%
Gross profit (RM m) 15.6 13.4 23.9 41.9 55.5 67.1 76.3
Growth (%) N/A (13.9%) 78.0% 75.0% 32.5% 20.8% 13.7%
GP margin (%) 23.7% 16.5% 22.8% 20.8% 22.5% 23.4% 23.7%
EBITDA (RM m) 9.4 4.8 12.7 23.3 32.7 41.4 47.5
Growth (%) N/A (49.0%) 165.5% 83.9% 40.1% 26.7% 14.9%
EBITDA margin (%) 14.2% 5.8% 12.0% 11.6% 13.3% 14.5% 14.8%
Profit before tax (RM m) 9.1 4.5 12.0 22.1 32.0 40.8 47.3
Growth (%) N/A (50.3%) 167.3% 83.1% 45.2% 27.4% 16.0%
PBT margin (%) 13.7% 5.5% 11.4% 11.0% 13.0% 14.2% 14.7%
Tax rate (%) 23.9% 25.2% 31.2% 22.5% 23.0% 22.0% 21.3%
Net profit (RM m) 6.9 3.3 8.3 17.1 24.6 31.8 37.2
Growth (%) N/A (52.4%) 151.7% 107.0% 44.1% 29.1% 17.1%
Net profit margin (%) 10.5% 4.0% 7.9% 8.5% 10.0% 11.1% 11.6%
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Company background

Business operations with two main revenue streams: Turnkey
segment and Renewal segment »

Infomina’s revenue stream can be divided into two segments:

i) Turnkey - design and implementation of technology application and
infrastructure solutions based on each customer’s business needs
and requirements; and

i) Renewal - provides customised operations, maintenance and support
services for technology solutions.

In terms of revenue contribution in FY5/22, the turnkey segment is only slightly
higher at 50.3% vs. the renewal segment’s 49.7%. Across FY19-22F, revenue
contributions from the renewal segment had grown steadily with a 3-year CAGR
of 62.1% (FY19-22). On the other hand, the turnkey segment contributed up to
26.5-64.5% of Infomina’s total revenue across FY19-22. The tenure for its
contracts typically range from 1 year to 6 years, depending on the scope in which
the company has been engaged to perform. In terms of revenue recognition, this
is typically based on the achievement of milestones set in each project.

RM m
250.0

200.0

150.0

100.0

50.0

0.0

Figure 20: Revenue breakdown by business segment

Figure 21: FY22 - % revenue breakdown by business segment
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Technology infrastructure operations, maintenance and support services (Renewal)

® Design and delivery of technology infrastructure solutions (Turnkey)

49.7% - Renew al

99.9

50.3% - Turnkey

FY22

Solution customising as one of its competitive strengths »

With its in-house capabilities and extensive knowledge in mainframe software
technology, Infomina is able to provide comprehensive end-to-end solutions (both
hardware and software) based on each customers’ business requirements as well
as technological advancements. It is able to design and build customised
mainframe technology application and infrastructure solutions with different
platforms, storage systems, security systems, hardware, software and network
equipment to support critical applications (may involve bulk data processing for
tasks such as large-scale data entry, transaction processing and enterprise
resource). Its technology implementation methodology is as below:
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Figure 22: Technology implementation methodology
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SOURCES: CGS-CIMB RESEARCH, INFOMINA IPO PROSPECTUS

Government agencies contract - 49.3% of FY22 revenue »

In terms of revenue breakdown by industry, contracts from government agencies
made up 49.3% of its FY22 revenue. This is followed by customers in financial
services, contributing up to 37.9%, followed by others, at 12.8%. Note that “others”
comprise businesses that operate in a number of industries, other than financial
services and government agencies. Note that its customers from the government
agencies segment are mainly Malaysia-based, while clients from other segments
are from both the domestic and international markets.

Figure 23: Major customer breakdown by revenue contribution

Type of Years of
No Customers Country Business activities Service Revenue contribution (%) relationship
FY19 FY20 FY21 FY22
1 Customer K Malaysia Government agency Renewal 24.5% 3
2 The Siam Commercial Bank  Thailand Provision of financial Renewal 10.8% 20.1% 10.0% 3
Public Company Limited senices
3 Customer J Malaysia Government ministry Turnkey 70.3% 54.5% 19.0% 23.3% 6
Renewal
4 Customer P The Provision of financial Renewal 2.6% 15.3% 9.7% 3
Philippines senices
5 Customer H Malaysia Provision of IT systems Turnkey 21.6% 21.8% 11.1% 7.5% 14
senices
Renewal
6 Bangkok Bank Public Limited Thailand Provision of financial Renewal 7.3% 2
Company senices
7 Customer C Malaysia Statutory body Turnkey 1.4% 1.6% 7
Renewal
8 BSN Malaysia Provision of financial Renewal 3.5% 6
senices
9 Customer M Malaysia Provision of financial Renewal 2.2% 5
senices
Total (%) 99.0% 91.4% 72.8% 75.0%
Revenue contributed (RM m) 65.3 74.6 76.6 150.6

Note:

ii)

Customer K is a government agency responsible for administrating Malaysia’s indirect tax policy in relation to import and export duty, excise duty, sales tax and service tax and
prevention of smuggling activities.
Customer J is a ministry of the Government which is responsible for safety and public order, immigration, border control and population registry. Contracts with Customer J are
for the benefit of a national registry body under the purview of the Ministry of Home Affairs Malaysia. It provides registration service to the public (i.e. birth, death, adoption,
marriage and divorce), determining citizenship status and the issuance of identity card to eligible individuals. It has service branches that are located in 13 states and 2 federal
territories in Malaysia. In FY22, contracts with Customer J are also for the benefit of the immigration department.

SOURCES: CGS-CIMB RESEARCH, INFOMINA IPO PROSPECTUS
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Malaysia is the main contributor to revenue »

In FY19, Malaysia was its primary geographical segment revenue contributor. This
changed from FY20 onwards when the company began to expand its operations
overseas to Thailand, the Philippines, Singapore and Hongkong. This coincided
with the signing of a regional partner agreement with CA Singapore in 1QFY5/20.
As of FY22, overseas markets contributed up to 42.6% of the group’s total
revenue, with revenue contributions from overseas operations growing at a 2-year
CAGR of 145.5% (FY20-22F). Going forward, we expect contributions from
overseas market to Infomina to continue to rise in tandem with its growth plans.

Figure 24: Revenue breakdown by geographical segment Figure 25: FY22 - % revenue breakdown by geographical
segment

[ rvesom | | rvsLem | [ rRvios2m | | Rveorim | 5.4% - Singapore / Hong Kong
T6%

5.1% 5.4%

100.0%

21.0% - The
90.0% 12.6% Philippines

21.0%
O
80.0% 25.5%

70.0%
100.0% 16.2%
60.0%

0/
82.6% 30.3%

39.1%

FY19 FY20 Fy21 FY22
= Malaysia Thailand ™ The Philippines Singapore / Hong Kong

50.0%

57.4% .
40.0% 57.4% - Malaysia

16.2% - Thailand
30.0%

Strengthening its R&D capabilities »

Using its IPO proceeds, Infomina intends to strengthen its R&D capabilities, which
will allow it to expand its technology application and infrastructure solutions in line
with latest technological developments in the market. This is in order to maintain
Infomina’s competitiveness and increase its market presence. It also intends to
replicate its technological solutions to be implemented across other industry
verticals and allow the company to cater to new clients beyond its current primary
customer base of the government and financial sectors. As part of its R&D
activities, Infomina intends to focus on two key developments, namely
VIDESPACE and Regional Centre of Excellence.

e VIDESPACE is a business collaboration and communication platform
application that was developed in-house in 2020. Presently, the application is
free while it has the features and modules under VIDESPACE include chat
communication, collaborative user tagging, digital file sharing, instant
notifications and application marketplace. Infomina intends to further expand
the functionalities of VIDESPACE, which it intends to monetise by offering a
premium version that allows customisation with advanced platform features,
including local hosting and individualised user interface for paying users.

¢ Infomina aims to enhance its Regional Centre of Excellence to provide best
practices and drive innovation within organisations for successful digital
transformation. This centre will be capable of providing a supercomputing
mainframe environment and real world systems to support customers via
collaborations with world renowned international technology principals that it
currently has relationships with. In addition, the centre will function as an
offsite disaster recovery centre for subscribing organisations while offering
mainframe as a service via its COE at which customers can tap into the
external mainframe management services.
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Figure 26: Value proposition for the regional Centre of Excellence
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Major suppliers made up 80.8% of total purchases in FY22 »

Infomina’s top four suppliers mainly comprise suppliers of its software and
hardware products. In FY22, its largest supplier was CA group (owned by
Broadcom) which supplies it with all the necessary software, including mainframe
ones. This is followed by Supplier N, which is a China-based supplier (operates in
more than 170 countries and regions) and involved in the manufacturing of
security inspection products. This is mainly for the supply of cargo supply
machines which is part of its job scope for Customer K, a government agency that
was part of an ongoing contract in FY21-22. The remaining two suppliers are
mainly for IT peripherals used in its operations (both turnkey and renewal). Also,
the company depends on outsourced manpower when it requires additional
technical staff for certain projects, as provided by Supplier Z in FY21 and Wesure
Sdn Bhd in FY20, as well as in FY22.

Figure 27: Major supplier breakdown by purchase contribution

)

Years of
No Suppliers Country Inputs procured Purchase contribution (%) relationship
FY19 FY20 FY21 FY22
1 CA Group Singapore and Malaysia Software 14.6% 27.3% 66.4%  45.0% 8
2 Supplier N China Hardware, software and senices 4.2% 21.1% 3
3 VSTECS Pericomp Sdn Bhd Malaysia Enterprise seners, storage, network products 7 6% 8
and software o
4 Ingram Micro Malaysia Sdn Bhd Malaysia Enterprise seners, storage, network products 3.6% 6
and software
5 Wesure Sdn Bhd Malaysia Mappower for technlcal support and 6.5% 3.5% 2
maintenance senices
6 Supplier Z Malaysia Manpower for technical support and 2.9% 2
maintenance senices
7 Supplier C Malaysia Manpower for technical support and 3.4% 2
maintenance senices
8 Rightsledger Philippines, Inc. Philippines Manpower for technical support and 3.2% 2
maintenance senvices
9 DMX Packet (Malaysia) Sdn Bhd Malaysia Hardware 8.5% 3
10 Supplier H Malaysia Hosting senices 21.8% 7.1% 6
11 Supplier | Malaysia Software 8.8% 6.2% 6
12 Tech Data Advanced Solutions (M Malaysia Hardware and software 5.3% 5
13  Supplier E Malaysia Hardware and software 5.3% 4
Total (%) 55.8% 55.6% 81.5%  80.8%
Purchase contributed (RM m) 28.0 37.9 66.3 128.6
Note:

Supplier N is a security inspection products company which held under a China-based corporation listed on the Shanghai Stock Exchange. Supplier N is principally involved in
the manufacturing of security inspection products, which include scanners for baggage and parcel inspection, cargo and vehicle inspection, personnel inspection, and fever
screening technology. The company operates in more than 170 countries and regions.
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Technical staff made up 69% of its total employees in FY22 »

As an IT technology company, Infomina leverages on its technical staff for its day-
to-day operations (both turnkey and renewal segments). According to its
prospectus, it had up to 78 technical staff, which made up 69% of its total
workforce (113) as at end-Sep 22. Its technical staff, as well as its sales
consultants (96), would have generally undergone training and been certified by
its technology partners and suppliers. As of Nov-22, 111 staff are full-time
employees while only 11 are on a contract basis as support engineers for projects
involving government agencies (contract duration of 6-12 months).

Figure 28: Breakdown of employees by category
No. of employees
Fy21 FY22 Asat LPD

Category of employees (31 May 2021) (31 May 2022) (30 Sept 2022)
Management / Managerial 4 4 4
Technical 88 78 85
Sales & Marketing

- Sale consultant / Sale Manager 8 9 10

- Pre-sale consultant 10 9 7
Finance 4 5 5
Human resources / Administrative 9 8 11
Total 123 113 122

Led by an experienced management team »

Infomina is currently led by its managing director, Yee Chee Meng, who has more
than 25 years of experience in the IT and technology industry. His first job was
with Computer Associates (Malaysia) Sdn Bhd (or known as CA Malaysia),
holding the position of Country Sales Director before he left CA Malaysia in 2010.
From 2010 to 2017, he was a freelance IT consultant at Infomina before officially
joining the company in 2017 as its managing director. Note that he acquired equity
interest in Infomina and became a shareholder in the same year.

Yee Chee Meng is supported by an experienced seven-member management
team that includes three executive directors. On average, each member of its
senior management team has had more than 8 years of relevant working
experience in Infomina.

Figure 29: Summary on board of directors

Years of service of

3 MOHD HOSHAIRY BIN ALIAS Executive Director

4 NASIMAH BINTI MOHD ZAIN  Executive Director

No Name Designation Current role and responsibilities management in Infomina Age
Board of directors
1 YEE CHEE MENG Managing Director Responsible for leading the business direction, management 12 years (since 2010) 47
strategic development and regional expansion of Infomina in the
Asia Pacific region.
2  LIM LEONG PING Executive Director Responsible for executing the business development activities, 5 years (since 2017) 59

focusing on the public relation with private sector companies as
well as supporting the project team for large and complex

Responsible for executing the business dewvelopment activities, 15 years (since 2007) 57
focusing on the public relation with private sector companies

Responsible for managing contracts (including the coordination 8 years (since 2014) 38
of proposals or tender preparation from reviewing terms to
coordinating deadlines).
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Figure 30: Supported by strong key management team

Years of service of

No Name Designation Current role and responsibilities management in Infomina Age
Key senior management
1 TAN SIANG PIN Regional Sales Director Responsible for managing the owerall business development, 3 years (since 2019) 52

sales marketing, and establishing relationships with international
technology vendors.

2 MOK PEK YOKE Operations Director Responsible for managing Infomina's operations, including 12 years (since 2010) 52
applications development, project planning, resource allocation,
and delivery of projects.

3  WEE CHIOW MAN Finance Director Responsible for the financial matters management (financial 6 years (since 2016) 51
reporting functions).

4  AZHAM BIN MAT YASIR Head of Human Resources Responsible for overseeing the overall HR function 3 years (since 2019) 36

SOURCES: CGS-CIMB RESEARCH, INFOMINA IPO PROSPECTUS

Raised IPO proceeds of RM32.5m »

Infomina was listed on the Ace Market of Bursa Malaysia on 25 Nov 2022, raising
IPO proceeds of RM32.5m. At IPO price of RM0.40sen/share,the utilisation of IPO
proceeds is summarised in the table below.

Figure 31: Utilisation of proceeds
Estimated timeframe

Utilisation of proceeds RM (m) % for utilisation
Strengthen R&D to expand technological application
and infrastructure solutions 7.6 23.4% Within 24 months
Regional expansion to capture growth opportunities 5.5 17.0% Within 18 months
Branding, marketing and promotional activities 0.9 2.7%  Within 18 months
Working capital 14.0 43.0% Within 12 months
Estimated listing expenses 4.5 13.9% Within 1 month
Total 32.5 100.0%

SOURCES: CGS-CIMB RESEARCH, INFOMINA IPO PROSPECTUS

Current shareholding structure »

Currently, Infomina’s largest shareholders are Mohd Hoshairy bin Alias and
Nasimah Binti Zain, who each have effective stakes of 18.8% in the company (via
their 33.7% stakes each in Infomina Holdings, which in turn holds a 55.4% stake
in Infomina Berhad). Note that both shareholders are executive directors of the
listed company. The third largest shareholder is Yee Chee Meng, group managing
director and executive director, who holds an effective 20.3% stake in Infomina
Holdings (note that he is also directly holding a 6.3% stake in Infomina Berhad).
Excluding stakes owned by other directors and employees of the company, we
estimate the free float of the company to be 26%.

Figure 32: Company shareholding structure post IPO

{33.7% i33.7% i 20.3% i 8.4% i P 3.9%
Mohd Hoshairy Nasimah Binti . . . Puteri Mazwin
[ Bin Alias J [ Mohd Zain ][ Yee Chee Meng ] [ Raymond Lim J( Tan Siang Pin ][ Binti Abdul Aziz ]
‘ 6.3% ‘ 5.9% ‘ 5.2% ‘ 0.2%
73%
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< 1% [
4 Pink Form
Allocation
o, 0s (3) ©,
099.6% 100% 100% 48.78% 100% 99.95% 26% Malaysian public and

@ infomina Infomina Infomina Infomina 1558 @ Infomina selected investors
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SOURCES: CGS-CIMB RESEARCH, INFOMINA IPO PROSPECTUS
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Industry outlook

Key growth drivers »

Companies involve in the information technology (IT) sector can be segregated
into three sub-groups:

1) Hardware — companies that manufacture and/or distribute IT-related
hardware such as computer equipment, servers, mainframes and
electronics.

2) Software — companies that develop software for the Internet, for computer
applications, for database management or home entertainment. It also
includes data processing, technology consulting, outsourced services,
operations, maintenance and support services.

3) IT services — companies that offer IT consulting and implementation
services; operations, maintenance and support services as well as
business process outsourcing.

Based on Infomina’s operations and business model, its position in the IT industry
value chain mainly revolves around the provision of enterprise IT as well as limited
exposure to the distribution of hardware and software for certain suppliers/
principals.

Development of
hardware and software

* Hardware
manufacturers

* Software developers

Distributors

Retailers

Figure 33: The position of INFOMINA BERHAD within the IT industry value chain
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Enterprise IT services industry in Malaysia expected to grow
at a CAGR of 6.3% (2021-2025)»

According to Industry Market Report by Providence (a Malaysian independent
market research firm), the enterprise IT services industry is Malaysia was valued
at RM5.1bn in 2021, having grown at a CAGR of 2.0% from RM4.9bn in 2019.
Going forward, Providence estimates the enterprise IT services industry in
Malaysia to grow to RM6.5bn by 2025F at a CAGR of 6.3% (2021-2025F). We
believe, this will mainly be driven by i) increasing demand for IT system integration
services in tandem with the higher penetration rate of IT systems used in
enterprises, ii) favourable government initiatives aimed at boosting the country’s
digital economy, and iii) more emphasis on usage of IT to sustain business
operations (remote access, automated reporting, electronic data exchange and
real time factory controls). Based on Infomina’'s FY22 revenue of RM115.4m
derived from Malaysia operations, it currently only has a c.2.3% share of the
country’s IT enterprise spending, using 2021’'s number of RM5.1bn.
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Figure 34: Enterprise IT services industry in Malaysia Figure 35: Infomina has a 2.3% market share of Malaysia's IT
enterprise spending as at end-FY22
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Infomina is estimated to have a 3.7% market share in the
enterprise IT services market in Southeast Asia »
Based on data from Industry Market Report by Providence, the enterprise IT
services market in Southeast Asia (ASEAN) grew at a 2-year CAGR of 1.9% from
RM28.9bn in 2019 to RM30.2bn in 2021. In 2021, Providence estimates that
enterprise IT spending in Malaysia, Thailand and the Philippines was a total of
RM11.7bn. Based on Infomina’s FY22 revenue derived from these three countries
of RM190.3m, Infomina is estimated to have a market share of 3.7%.
Future growth in the region will be driven by increasing demand for IT system
integration services given higher penetration rates for IT systems used in
enterprises, favourable government initiatives aimed at boosting the digital
economy, better demand for IT consultancy services and system operations,
maintenance and support services due to the rising number of end-users and
growing complexity of enterprise IT systems (according to Providence).
Figure 36: Enterprise IT services industry in Southeast Asia Figure 37: Infomina has a 3.7% market share of Southeast Asia's
IT enterprise spending as at end-FY22
RM bn 3.7% - Infomina

2- year CAGR: +1.9% 80.2
96.3% - Others
2019 2020 2021

= Enterprise IT spending (RM bn)

Note: Including revenue from Malaysia, Thailand and the Philippines.

Key growth drivers »

Going forward, demand for enterprise IT services industry in the ASEAN region is
expected by Providence to be driven by:
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e Higher investments to support organisations adopting technological change.
This is further exacerbated by the Covid-19 pandemic leading to necessary
adaptions to remote working and/or hybrid work arrangements.

e Increasing amounts of data used and consumed due to global digitalisation.
e Rise of cloud computing creating demand for enterprise IT services.
e Government initiatives to support IT industry/adoption of digital technology.

Global mainframe market valued at US$2.2bn in 2021 »

According to IMARC (International Market Analysis Research and Consulting
Group), global mainframe market was valued at US$2.2bn in 2021. This is slated
to grow by a CAGR of 7.7% (2021-2027F) up to 2027F, driven by the rise in
demand of high-performance computing, development of loT landscape
(digitalisation), increase in large data sets and growth in adoption of mainframe
as a service. It is estimated that North America is the largest market for
mainframes (>30%), followed by Asia Pacific (c.30%) as at 2021.

Figure 38: Global mainframe market size growth (2021-2027F) Figure 39: Mainframe market share breakdown by regions (2021)
USS$ bn
4.0 .
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SOURCES: CGS-CIMB RESEARCH, IMARC DATA SOURCES: CGS-CIMB RESEARCH, PROFICIENT MARKET INSIGHTS

Broadcom is the global market leader in mainframe software »

In terms of global market share of the mainframe software market, Broadcom is
estimated to have a 37% market share, the largest among its peers. This is based
on market research analysis in 2020 by Gartner, a leading global market research
firm. According to Broadcom, the mainframe software market is a US$7bn
opportunity for the company.

Figure 40: Broadcom leading in a US$7bn+ market (CY20 market share analysis)
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37% - Broadcom
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SOURCES: CGS-CIMB RESEARCH, BROADCOM INVESTOR PRESENTATION
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Key risks

Delays in technology applications and infrastructure solution
project deliverables »

The deliverables of technology applications and infrastructure solution projects
are subject to unexpected delays or interruptions caused by factors beyond its
control. If there are any delays caused by customers which result in delays in the
progress of its projects, the timing of delivery will be affected and this will
subsequently affect the timing for revenue recognition and collection of payment
from customers, thus affecting Infomina’s financial performance. Any other
unexpected events, such as pandemics, accidents and natural disasters, can also
lead to delays in the delivery of progress of projects.

Also, its technology applications and infrastructure solutions may be subject to
specific completion schedules. For certain turnkey projects, its customers are
entitled to claim liquidated ascertained damages (LAD) from Infomina in the event
that it does not meet delivery schedules. At this juncture, Infomina is appealing to
Customer K to waive an LAD of RM3m (17.5% of FY22 net profit) that it was
served in Aug 22 as a result of progress delays in the project. According to
Infomina, the delays were mainly owing to Covid-19-related impacts and MCO
restrictions.

Customer concentration risks »

In our view, Infomina faces customer concentration risks as its top five customers
for FY19-22 contributed up to 75-99% of its total revenue. Given the large scale
size of turnkey projects and long delivery time frame (six months to two years),
any loss of major customers will pose a risk to its business as it has limited scale
to cater to large numbers of clients at any one time. In the event of any loss of its
major customers, this would lead to lower revenue as securing and/or
commencement of new projects take time.

Lower-than-expected margins for its technology applications
and infrastructure solution projects »

For its turnkey projects, most technology applications and infrastructure solution
projects are awarded through a competitive tendering process (most contracts are
fixed price). Its fees in the submission of quotation are based on estimated time
and costs needed to complete the project. However, the actual time and costs for
the project may vary subject to market conditions (higher supply costs, increase
in labour charges, etc.) as well as unforeseen circumstances (technical difficulties,
problems faced in integration with third party vendors’ products, delays in
procurement of additional hardware). This could lead to cost overruns or schedule
variations leading to a negative impact on the profitability of these projects and
consequently, weaker financial performance.

Dependent on CA Singapore (Broadcom) as major supplier
and/or termination of Tier 1 VAD status by CA Singapore »

Infomina is reliant on CA Singapore as its key vendor for Broadcom mainframe
technology. As at end-FY22, CA Singapore made up 45% of Infomina total
purchases. In addition, Infomina is currently the sole Tier 1 VAD for CA Singapore
in its Partner Regions.

Should its agreement with CA Singapore be terminated (currently renewed on a
year-to-year basis), its competitiveness will be affected as it will need time to
familiarise itself with the hardware and software specifications as well as system
processes of other product principals, including the implications of its integration
in its technology solutions. It also may also not be able to procure mainframe
technologies from other suppliers at competitive rates, or may need to incur
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additional costs to incorporate mainframe technologies from other suppliers in its
technology solutions.

We note that CA Singapore has had a working relationship with Infomina since
2015, while Infomina’s CEO, Yee Chee Meng, was previously an employee of CA
in Malaysia.

Shortage of key IT staff »

We believe the delivery of Infomina’s projects and reputation hinge on its ability to
hire and retain competent as well as skilled IT staff. Its ability to execute its
projects and provide technology application and infrastructure solutions requires
the expertise of IT staff who have necessary knowledge as well as experience in
technology and industry trends in the IT field. Any loss of its IT staff and its inability
to find suitable replacements in a timely manner may cause disruptions to its
project deliverables. For FY19-22, Infomina had an IT staff turnover of 7.3-30.1%.
However, the company was able to recruit replacements in a timely manner, which
did not lead to any material delays in its business operations. In addition, it has
also been able to engage third-party IT consultants to support its in-house
manpower, but this could lead to margin erosion from higher cost of goods.

Not keeping abreast of technological advancements »

As Infomina specialises in mainframe technology, any technological
advancements globally leading to the replacement of mainframe as the preferred
core platform will render Infomina’s services/products in terms of mainframe
technology obsolete. As a technology solutions company, its future success
depends on its ability to adapt to rapidly changing technologies while adapting its
services to evolving industry standards. In addition, in the event that Infomina is
unable to keep abreast with technological changes globally, it will be less
competitive against its peers in the industry and would lead to business risks.

Exposure to forex losses »

The company is exposed to foreign currency with its purchases mainly paid in
US$ (45.3% of total COGS in FY22). A weakening ringgit could lead to lower
profitability for the company.

While its revenues are denominated in RM, THB, PHP and US$ depending on the
location of the project, Infomina typically quotes its foreign customers in US$ to
act as a natural hedge. Apart from natural hedging (between purchases and
revenue in foreign currency), Infomina currently does not hedge its exposure to
foreign currencies, leading to risk of forex fluctuations in the currencies that it
transacts.
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SWOT ANALYSIS

Figure 41: SWOT analysis

Stengths

Opportunities

3. Prowven track record with successful project deliveries

various sectors

1. Established provider of IT solutions especially in regards to mainframe technology 1. Beneficiary of growing demand for mainframe usage

2. Benefitting from rising digitalisation globally, especially in large data and transaction

2. Status as sole Tier 1 VAD for CA Singapore (Broadcom) in CA Partner Regions  processing

3. Ability to provide IT solutions beyond current product/senice offerings

4. Diversified customer base including government agencies, financial industries and

4. Further expansion of CA partner regions allowing Infomina to enter new markets

infrastructure by companies
3. Heaw reliance on IT staff
4. Dependence on key management personnel

5. Strong exposure to various overseas market besides Malaysia 5. Stickiness of customers due to nature of projects surrounding mainframe technology
6. Fairly high barries to entry especially for new and/or smaller players 6. Higher usage of mainframe in more industries

Weaknesses Threats

1. Heaw reliance on CA singapore (Broadcom) as a supplier 1. Competition from other companies involved in mainframe technology senice provider

2. Exposure to market sentiments which may lead to lower spending on digital

2. Legal claims due to poor deliverables of project
3. Delays in project deliverys
4. New technology replacing mainframe technology

Strengths: Infomina has been established as a provider of IT solutions that has
been mainly involved in the provision of mainframe technology since 2007. As of
2019, it has successfully been granted the status as sole Tier 1 “Value added
distributor (VAD)” for CA Singapore (subsidiary of Broadcom Inc) in CA Partner
regions. This is mainly thanks to its competitive advantage of: i) proven track
record with successful project deliveries, ii) well diversified customer base
including government agencies, financial industries and various sectors, and iii)
strong exposure to various overseas market besides Malaysia. We think the
mainframe industry has fairly high barriers to entry, especially for new and smaller
players.

Opportunities: We like Infomina for its strong growth potential in the mainframe
industry given the higher demand for mainframe technology on the back of rising
digitalisation globally, especially in large data and transaction processing. In our
view, Infomina is a beneficiary of growing demand for mainframe usage in more
industries. On the other hand, Infomina plans to further expand its CA partner
regions that would allow it to enter new markets. While Infomina intends to expand
aggressively, it is confident of the stickiness of its customers due to the nature of
the mainframe technology projects.

Weaknesses: We think Infomina’s business is highly dependent on external third
parties (hardware and software vendors) for the execution of mainframe
provisioning solutions. For instance, Infomina is heavily reliant on CA Singapore
(Broadcom'’s subsidiary) as its supplier. In addition, Infomina is also dependent on
its IT staff and key management personnel in its day-to-day operations. Other than
that, we think Infomina would be affected by its customers’ business performance
in a weak global economy as weak market sentiment may lead to lower spending
on digital infrastructure by its customers.

Threats: We think Infomina could be facing competition from other companies
that are involved in the provision of mainframe technology services. Apart from
that, Infomina may be facing several risks in operations such as: i) legal claims
due to poor deliverables of projects, ii) delays in project delivery, and iii)
replacement of mainframe technology with new technologies.
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FINANCIALS

Historical results review »

Over FY19-22F, Infomina posted a 3-year topline CAGR growth of 45%. This was
mainly driven by higher contributions from both turnkey (3-year topline CAGR of
33.5%) and renewal (3-year topline CAGR of 62.1%) segments. Historically, the
turnkey segment had contributed up to 26.5-64.5% of Infomina’s total revenue in
FY19-22. Over FY19-22, in addition to higher contributions from local customers
(3-year CAGR of 20.5%), we note that revenue contributions from the overseas
markets had grown at a 2-year CAGR of 145.5%.

In FY22, Infomina posted a 107% yoy rise in revenue mainly driven by a sharp
rise in the turnkey segment (+263.2% yoy). This was thanks to project recognition
from a contract with Customer K (RM49.2m in FY22) and one new contract
secured with Customer J (RM40.1m in FY22). Also, the renewal segment posted
a 29.1% yoy rise in revenue, driven mainly by contracts with overseas clients. In
FY22, revenue contributions from the turnkey and renewal segments were fairly
balanced at 50.3% and 49.7% respectively of the group’s total revenue.
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Figure 42: Revenue breakdown by segment Figure 43: Revenue breakdown by locality
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Gross profit margin by segment »

Over FY19-22, we note that GP margins for the turnkey segment have tended to
be higher than for the renewal segment. However, GP margins for the turnkey
segment dipped significantly in FY22 (-15.3% pts yoy) owing to increases in
project-related hardware costs (procurement of radiography machines and related
expenses for these products) owing to the nature of its contacts with Customer K.
Also, Infomina had commenced new projects with several customers. Note that
Infomina tends to record smaller margins at the initial stages of turnkey contracts,
as it is required to incur a certain portion of the hardware cost in the early stages.
On the other hand, we note that GP margins from the renewal segment have
improved to 31.4% in FY22 (+9.7% pts yoy). According to Infomina, this was
mainly thanks to the higher proportion of licensing and maintenance contracts
from Thailand and the Philippines.
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Figure 44: Gross profit margin by segment
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Cost of goods sold breakdown by component »

Licenses and software make up the largest components of Infomina’s COGS,
accounting for up to 43.3-71.2% of total input costs across FY19-22. Its second
largest cost component is technical support and maintenance costs (8.7-43.3% of
FY19-22’s COGS), which are mainly provided by its product principals/suppliers.
These also include fees by third-party suppliers that Infomina do engage with at
times to provide maintenance services as well as specialised tasks that do not fall
under the scope of IT (such as building construction, mechanical and electrical
works as well as structured cabling works). Its third largest cost component is
hardware components which are mainly used in its turnkey projects.

Since FY20, certain portions of Infomina’s licenses and software have been
guoted in US$. According to Infomina, this is mainly to act as a natural hedge
given that its contracts from its overseas customers are usually denominated in
USS.

Figure 45: Cost of sales breakdown by business segment Figure 46: Cost of sales breakdown by component
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Posted a 3-year net profit CAGR of 35.3% »

Over FY19-22, Infomina posted a 3-year core net profit (excluding PPE written off
and gain on PPE disposal) CAGR of 35.3% in tandem with the higher revenue
recorded across the period (3-year CAGR of 45%). This was given that it saw a
decline in GP margins given the higher quantum of growth from the renewal
segment which, prior to FY22, had lower margins compared to the turnkey
segment.




€ cGscivB

IT Services | Malaysia
Infomina Berhad | November 30, 2022

At end-FY22, Infomina reported a net profit of RM17.1m (+107% yoy) with net
profit margin at 8.5% (FY21: RM8.3m with net profit margins at 7.9%). This was
in line with revenue growth, while the company continued to see margin expansion
from higher economies of scale as well as more profitable sales mix (higher
contributions from software sales and maintenance services).

Forecasting strong 16.9% revenue CAGR over FY23-25F... »

We expect Infomina to deliver a solid 16.9% revenue CAGR over FY22-25F,
backed by a robust orderbook and tender book of RM443.6m (up to end-FY27F)
and RM375.6m respectively. This will be driven by: i) new client acquisitions (new
users of mainframe), ii) upgrading works for existing mainframe users (capabilities
enhancements, capacity improvements and etc), and iii) higher demand for
services offered under the renewal segment. Note that most of its turnkey
customers tend to renew the service and maintenance (leading to higher
contributions for the renewal segment). We also expect Infomina to benefit from
onboarding of Broadcom customers whose contracts are running down and were
renewed prior to the signing of the CA partner agreement. In addition, we expect
Infomina to benefit from plans to further expand into more new markets (China,
Hong Kong and Taiwan - part of CA partner regions that it currently does not have
a strong presence) to cater to rising demand for mainframe-related services.

Figure 47: Key assumption table
FY19 FY20 FYy21 FY22 FY23F FY24F FY25F
Revenue (RM m) 66.0 81.6 105.2 201.1 246.2 286.2 321.5
Growth (%) N/A 23.6% 28.9% 91.1% 22.4% 16.2% 12.3%
- Turnkey segment (RM m) 42.5 45.3 27.9 101.2 120.3 136.8 150.0
Growth (%) N/A 6.6% (38.6%) 263.2% 18.9% 13.7% 9.6%
- Renewal segment (RM m) 235 36.3 77.4 99.9 125.9 149.4 171.6
Growth (%) N/A 54.6% 113.3% 29.1% 26.0% 18.7% 14.8%
Gross profit (RM m) 15.6 13.4 23.9 41.9 55.5 67.1 76.3
Growth (%) N/A (13.9%) 78.0% 75.0% 32.5% 20.8% 13.7%
GP margin (%) 23.7% 16.5% 22.8% 20.8% 22.5% 23.4% 23.7%
- Turnkey segment (RM m) 13.7 10.1 7.2 10.5 24.7 30.1 334
Margin (%) 32.2% 22.4% 25.7% 10.4% 20.5% 22.0% 22.3%
- Renewal segment (RM m) 1.9 3.3 16.8 314 30.8 37.0 42.9
Margin (%) 8.2% 9.1% 21.7% 31.4% 24.5% 24.8% 25.0%
EBITDA (RM m) 9.4 4.8 12.7 23.3 32.7 41.4 47.5
Growth (%) N/A (49.0%) 165.5% 83.9% 40.1% 26.7% 14.9%
EBITDA margin (%) 14.2% 5.8% 12.0% 11.6% 13.3% 14.5% 14.8%
Profit before tax (RM m) 9.1 4.5 12.0 22.1 32.0 40.8 47.3
Growth (%) N/A (50.3%) 167.3% 83.1% 45.2% 27.4% 16.0%
PBT margin (%) 13.7% 5.5% 11.4% 11.0% 13.0% 14.2% 14.7%
Tax rate (%) 23.9% 25.2% 31.2% 22.5% 23.0% 22.0% 21.3%
Net profit (RM m) 6.9 3.3 8.3 17.1 24.6 31.8 37.2
Growth (%) N/A (52.4%) 151.7% 107.0% 44.1% 29.1% 17.1%
Net profit margin (%) 10.5% 4.0% 7.9% 8.5% 10.0% 11.1% 11.6%

... leading to strong 29.6% net profit CAGR over FY22-25F »

In line with our revenue growth forecasts, we project a robust 29.6% core net profit
CAGR for Infomina over FY22-25F. Note that our core net profit excludes one-off
income/expenses, such as IPO fees. The net profit growth is aided by lower tax
rates from higher contributions from overseas markets with lower tax rates, as well
as higher economies of scale. We are also expecting gross margins to improve,
thanks to i) more profitable sales mix (higher proportion from the renewal segment
which has better margins), and ii) completion of several turnkey projects which
have lower GP margins due to high project-related hardware costs.
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Figure 48: Revenue and core net profit trend
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Forecasting capex outlay of RM4.0m-4.5m for FY23-25F »

We are forecasting an annual capital expenditure spend of c.RM4.0m-4.5m for
FY23-25F. In our view, this will mainly be funded by its IPO proceeds (raised
RM32.5m from issuance of new share), which is to build its Centre of Excellence
(RM7.6m) and expand regionally by establishing offices in countries and territories
that fall under the CA Region (RM5.5m, Thailand, the Philippines, Indonesia,
China, Hong Kong and Taiwan).

Figure 49: Utilisation of proceeds
Estimated timeframe

Utilisation of proceeds RM (m) % for utilisation
Strengthen R&D to expand technological application
and infrastructure solutions 7.6 23.4% Within 24 months
Regional expansion to capture growth opportunities 5.5 17.0% Within 18 months
Branding, marketing and promotional activities 0.9 2.7%  Within 18 months
Working capital 14.0 43.0% Within 12 months
Estimated listing expenses 4.5 13.9% Within 1 month
Total 32.5 100.0%

SOURCES: CGS-CIMB RESEARCH, INFOMINA IPO PROSPECTUS
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Figure 50: Capital expenditure is estimated to account for only 1.2-1.8% of total FY23-25F revenue, in our view
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Healthy and stable cash conversion cycle »

As at end-FY22, Infomina had a negative cash conversion cycle of 22 days. Its
trade receivables average turnover days stood at 48 days, while payables average
turnover days stood at 70 days. Note that the company does not hold any

26
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inventory. While receivable days in FY22 rose 12 days (FY21 36 days), payables
average turnover days rose by a larger quantum of 14 days (F21: 56 days).

Figure 51: Steady working capital ratios

FYE 31 May (RM m) FY19 FY20 FY21 FY22
Gearing (x) 0.1 0.1 0.1 0.1

Current ratio (x) 15 1.3 1.4 1.3

Trade receivables average turnover period (days) 27 23 36 48

Trade payables average turnover period (days) 57 62 56 70

Cash conversion cycle (days) (30) (39) (20) (22)

SOURCES: CGS-CIMB RESEARCH, INFOMINA IPO PROSPECTUS

Net cash position of RM67.9m at end-FY5/22 »

As at end-FY22, Infomina had a net cash position of RM67.9m. In addition, the
company had a net tangible asset (NTA) value of RM5.73/share.

Figure 52: Cash, debt and net cash position
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Tax rate is generally higher than statutory tax rate »

Over FY19-22, Infomina’s tax rates were in the range of 22.5-31.2%, which was
in line and/or higher than the statutory tax rate in Malaysia. In FY21, its tax rate
was significantly higher at 31.2%, owing to an increase in deferred tax liability
recognised of RM1.5 million for its Philippines subsidiary.

Figure 53: Effective tax rate (%)
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No official dividend policy »

Based on its IPO prospectus, Infomina currently does not have a formal dividend
policy. However, the company intends (source: Infomina IPO prospectus) to pay
dividends to shareholders in the future, subject to various factors, such as capex
expenditure, general financial conditions, and other factors. Note that the
company did not declare any dividends from FY19-22. Over FY23-25F, we
assume the company will pay dividends of up to 20% of its net profit (given its
strong cashflow projections), leading to dividend yields of 1.4-2.1%.

Figure 54: Assuming a 20% dividend payout ratio
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1QFY5/23 results review »

In 1QFY5/23, Infomina recorded a revenue of RM41.9m, consisting of 29.7% from
turnkey and 70.3% from renewal segments. On a segmental basis, turnkey and
renewal segment posted GP margins of 15.3% and 28.9% respectively. Overall,
Infomina reported an EBITDA margin of 14.9% in 1QFY23, while posting a core
net profit of RM4.9m. The latter is after accounting for one-off unrealized forex
losses of RM0.2m. In our view, Infomina should report stronger goq results in
upcoming quarters in FY23F, backed by higher orderbook recognition in the
financial year (remaining outstanding orderbook in FY23F: RM160.3m based on
Infomina’s IPO prospectus) and more profitable sales mix (higher proportion of
contribution from renewal segment).

Valuations

No direct comparable peers in the local market »

In our view, Infomina does not appear to have any direct listed peers locally, given
its unique exposure to mainframe technology. Locally, we see companies that are
involved in other aspects in the provision of IT-related services as its comparable
peers trading at 11.4-65.1x CY23F P/E, based on Bloomberg consensus
estimates.
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Figure 55: Sector Comparisons
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Scicom MSC Bhd SCIC MK NR 1.08 NA 86 120 114 108% NA NA 281% 29.7% 60 58 56% 6.3%
Kronologi Asia Bhd KAB MK NR 0.41 NA 66 17.8 13.1 NA NA NA 4.1% 5.6% NA NA NA NA
Ramssol Berhad* mMSSOL Add 039 045 20 169 123  -44% 17 15 111% 128% 117 7.8 00% 0.0%
Weighted average 221 199 126% 31 28 17.7% 17.4% 138 127 16% 19%
Overseas peers
Silverlake Axis Ltd*  SILV SP Add 038  0.44 686 165 150 88% 28 24 17.9% 172% 84 7.6 19% 2.0%
Total weighted average 208 188 11.8% 31 27 17.8% 17.3% 126 116 17% 19%
Infomina Berhad* INFOMMK _ Add 058 115 78 162 121  348% 49 32 422% 324% 87 61 08% 17%
Silverlake Axis Ltd — A comparable peer despite Infomina’s
smaller market cap »
Given Silverlake Axis’s (SILV SP, Add, TP: S$0.44, CP: S$0.38) exposure to
enterprise technology, we believe that Silverlake is the nearest overseas
comparable peer for Infomina. We note that Silverlake is currently trading at 15.0x
CY23F (CGS-CIMB Research in-house estimates) P/E while its 5/10 year
historical mean stands at 17.8x/21.7x.
Figure 56: SILV - 12-mth Fwd Rolling FD Core P/E (x) (5-year Figure 57: SILV - 12-mth Fwd Rolling FD Core P/E (x) (10-year
mean) mean)
40x = S|LV - 12-mth Fwd Rolling FD Core P/E (x) 40x = S|LV - 12-mth Fwd Rolling FD Core P/E (x)
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Initiating coverage with an Add rating, TP at RM1.15 »

We initiate coverage on Infomina with an Add rating and TP of RM1.15. Our Add
rating is backed by: i) strong proxy as growing demand for mainframe services in
Asia Pacific, especially with its position as sole appointed Tier 1 VAD for
Broadcom mainframe software, ii) undemanding valuations (12.1x CY23F P/E,
39.2%/35.6% discount to the average CY23F P/E of local/overall peers in IT-
related industry of 19.9x/18.8x — Figure 55) and iii) strong earnings growth profile
(3-year core net profit CAGR of 29.6% across FY22-25F).




€ cGscivB

IT Services | Malaysia
Infomina Berhad | November 30, 2022

We employ P/E as our primary valuation methodology as we believe this
methodology will be able to capture its strong earnings growth profile. We peg our
TP to a CY24F P/E of 20x, which is in-line with its local peers’ weighted average
CY23F P/E in the IT-related industry (19.9x, Bloomberg estimates for NR stocks
and our estimates for covered stocks). In our view, Infomina deserves to trade on
par, if not at a higher P/E multiple compared its peers given: i) its more robust
earnings growth profile (3-year core net profit CAGR of 29.6% [FY22-25F] vs its
peers of 11.8%), ii) higher ROE of 32.5% in CY23F vs. local peers’ 17.3% (Figure
55), and iii) its unique exposure to mainframe related services given the strong
global market potential.
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Appendix

What is mainframe? »

Mainframes are high-performance computers with large amounts of memory and
processors that process millions of transactions in real time. Mainframes are
primarily used by large organisations for critical large scale and real-time
applications such as bulk data and transaction processing. In the era of digital
business transformation, mainframes are entering a new phase. A wide range of
applications running on a variety of distributed computing platforms now need to
access data that resides on a mainframe.

Figure 58: Details of mainframe technology Figure 59: Details of mainframe technology

The Mainframe is an Essential Platform that Runs the World’s
Largest Enterprises

Mainframe: Strategic for Enterprise IT

IBM Institute for - McKinsey &
THE PLATFORM Business Value oEMA Deloitte. Company
USE IS EXPANDING Growth in M a ecision-

TODAY.... i

...AND IT WILL
REMAIN RELEVANT
FOR YEARS TO COME

4 BROADCOM

Figure 60: Details of Broadcom’s mainframe technology Figure 61: Details of Broadcom’s mainframe technology

Broadcom Mainframe Software Value Proposition Market-leading Solutions for Extending Mainframe Value

THE BUSINESS VALUE OF TRANSFORMATION THE BROADCOM ADVANTAGE

64%

Embrace Open Enhance Your Hybrid Cloud Partner for Success Modern User Experience

Figure 62: Details of mainframe technology

How and Why Mainframes Excel

et

Mainframe’s sweet spot for workloads:
Volume / scale / throughput
High I/0 “chatty” apps
Variable demand

Security and reliability

World’s fastest commercial processor at 5.2 GHz'

3.16 seconds of downtime a year (99.99999% availability)?

Data privacy (total pervasive encryption)?

Standard 19" rack form factor?
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Infomina’s corporate structure »

Note:

INFOMINA INFOMINA INFOMINA INFOMINA
INDONESIA HONG KONG PHILIPPINES SINGAPORE

Figure 63: Corporate structure

infomina

INFOMINA
THAILAND

99.6% 100% 99.95% 100% 48.78% (1) 100%

()]

Being the equity interest calculated based on the issued share capital of Infomina TH, which consists of 20,000 ordinary shares and 21,000 preference shares issued to the Thai
employee, Arusa Rattanaphisit. These preference shares carry voting rights of 1 vote per 20 preference shares, amounting to an effective voting right of 4.99% by Thai employee.
Pursuant to the 19,998 ordinary voting shares owned by Infomina in Infomina TH, the effective voting rights of Infomina in Infomina TH is 95.00% while Yee Chee Meng and Tan Siang

Pin would both collectively have 0.01% effective voting rights. Accordingly, Infomina TH’s results are consolidated as part of Infomina’s results.

SOURCES: CGS-CIMB RESEARCH, INFOMINA IPO PROSPECTUS

Company milestones »

Year

Figure 64: Corporate milestones

Corporate milestones

2007

2009 - 2010

2014 - 2015

2016 - 2018

2019

2020

2021

i) Incorporation of Infomina Sdn Bhd

i) Commenced provision of IT implementation senices to SME
i) Secured contract from Customer H for provision of system integration senice

i) Awarded 2 contracts to deliver IT senices in relation to implementation of a unified communication system for Customer C’s offices nationwide and a Tier-4
ready data centre

i) Recognised by APAC CIO Outlook as one of the Top 25 Unified Communications Solutions in APAC

ii) Awarded contracts by Bank Simpanan Nasional, Customer M and Customer J for the provision of technology application, infrastructure and maintenance
senices.

iii) Became a certified partner of Hitachi Data Systems Sdn Bhd

i) Appointed as CA (Singapore) Pte Ltd’s Authorised Tier 1 Partner and Value Added Distributor (VAD) for Malaysia, Singapore, Thailand, Indonesia,
Philippines, Hong Kong and Taiwan

i) Secured first foreign customer in Hong Kong, relating to subscription of Broadcom Mainframe Software

ii) Entered into partnership with Software AG Operations Malaysia Sdn Bhd

i) Registered as channel partner of China-based provider of ICT infrastructure and smart devices for its video conferencing technologies
i) Appointed as Supplier I's Business Partner to market mainframe hardware, mainframe maintenance licence & infrastructure software
iii) Entered into contracts with financial institutions in Philippines and Thailand

iv) Awarded “Best New Partner” by Software AG Operations Malaysia Sdn Bhd

V) Deweloped ‘Project wSpace’, now known as VIDESPACE a business collaboration and communication platform application

i) Appointed as CA (Singapore) Pte Ltd’s Premier Tier 1 Partner VAD for China

i) Ventured into Taiwan and secured contract from Taiwan Business Bank

iii) Established Centre of Excellence (COE) to leverage on for future growth

iv) Assessed and certified with MS ISO 9001:2015 Quality Management System

V) Registered for the PartnerConnect programme with Software AG

Vi) Received certificate of Achievement from CA Singapore was acknowledged as Mainframe Partner of the Year for 2021

Vi) Secured contract with financial institution in the Philippines for the provision of technology infranstrucure operations, maintenance and support senices

SOURCES: CGS-CIMB RESEARCH, INFOMINA IPO PROSPECTUS

Infomina’s business process flow »

Infomina offers a wide range of technology application and infrastructure solutions
which mainly require mainframe technology, depending on its customer’s
requirements.

1) Business identification and preliminary advisory: The contracts are
identified mainly through tendering (including open tenders and invited
tenders); and direct engagement. A general description on the project’s
requirements and specifications and the estimated contract period will be
included in the tender notices (from government agencies or statutory bodies).

32
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2)

3)

4)

5)

6)

7

8)

9)

Assessment and proposal submission: Depending on a customer’s
requirements on the project and other relevant listed materials obtained from
the customer, Infomina will perform a technical and financial assessment and
a preliminary analysis of the specifications and requirements of the project.
After that, the Infomina team will carry out preliminary work such as: i)
considering the relevant hardware and / or software to be procured, ii) IT
product vendors to be lined up, and iii) workforce availability. In the event
where the proposal is accepted by its customer, a letter of award or purchase
order will be issued.

Signing of contract: Contracts can be categorised into two types: i) public
sector projects, and ii) private sector projects. For public sector projects, the
contract will contain details such as scope of service, the payment schedule
and other terms and conditions. For private sector projects, customers will
either sign on the quotation or proposal for confirmation (detailed contracts
will be prepared if the projects are more complex).

Procurement of hardware and / or software: If hardware and / or software
procurement is needed, Infomina will advise customers the hardware and / or
software that best suit their purposes. Services that do not require hardware
or software procurement relate to testing, training, installation and
configuration services.

Project initiation: Typically, the project team comprises a project managetr,
analyst programmers, system programmers, business analyst, system
engineers, system testers, engineers from hardware and software principals,
consultants and user representatives.

System analysis and design: A detailed system analysis should identify
frameworks, modules and technologies that could solve a customer’s needs.
Thus, the system analysis and design comprise: i) infrastructure solutions
(including implementation and integration), and ii) application development
solutions (including system development, integration and testing).

User acceptance testing: The system will later undergo a series of user
acceptance testing to determine whether it can handle the required tasks in
customer’s real world business scenarios according to the specifications.

System rollout: The accepted system is then rolled-out organisation wide
and goes live. Infomina does provides training to customers in respect of
operating the system and a pre-determined contractual nursing period for 30
days after the rollout.

Technology infrastructure operations, maintenance and support:
Infomina provides a wide range of maintenance and support services to
customers, including i) engagement with Infomina, and ii) engagement with
third party hardware and / or software for the on-going maintenance and
support services under a separate maintenance and support agreement. Note
that warranties are provided directly by product principals or suppliers.
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Figure 65: Business operation flow

1. Business identification 2. Assessment and 2-12 weeks

and preliminary advisory proposal submission

3. Signing of contract

6. System design and 1-2 weeks 2-3 months 4. Procurement of

5. Project Initiation hardware and f or
software

analysis

6.1. Infrastructure solutions SEERULIIGE 7 User acceptance 2-4 weeks 8. System

rollout

Implementation and integration testing

1-2 weeks

6.2. Application development

solutions
9. Operations, maintenance and

support (Up to 6 years)

* System development
System integration and testing

SOURCES: CGS-CIMB RESEARCH, INFOMINA IPO PROSPECTUS

34




€ cGscivB

IT Services | Malaysia
Infomina Berhad | November 30, 2022

Project references »

Customers served throughout the period

Figure 66: Summary of relationships with customers 2007-2021

Infomina provides technology application and infrastructure solutions to customers in Malaysia and expanding regionally

Descriptions

2007-2010

2014

2016

2017

2018

2019

2020

2021

i) Commencement of operations by providing IT implementation senices to small and medium enterprises.

i) Secured contract from Customer H for the provision of system integration senics which eventually became Infomina
major customer for FY19-21.

i) Registered with Minister of Finance (MOF).

ii) Secured 2 contracts to deliever IT senices, specifically in relation to the implementation of a unified comminication
system for Customer C's offices nationwide and a Tier-4 ready data centre. The contract sum is approximately RM5.7m.

i) Expanded customer base to financial senices institutions and secured contracts for the provision of technology
application and infrastructure senices to Bank Simpanan Nasional ("BSN") for a contract value of approximately RM1.4m.

i) Secured a turnkey and maintenance contract from Customer J, where Infomina was engaged to support its core
activities in relation to its digital transformation, operational support, system maintenance, security access and control,
source code management, application design and analysis, inclusive of system continuous improvement, and integrated
card senices centre support. This contract extended across all Customer J offices nationwide.

i) Secured a contracts with Customer M for a contract value of approximately RM1.5m.

i) Secured first foreign customer in Hong Kong for a contract value of approximately US$0.9m relating to the
subscription of Broadcom Mainframe Software.

i) Ventured into Thailand and secured a contract from The Siam Commercial Bank Public Company Limited, a
financial senices institution in Thailand, for the provision of technology application and infrastructure operations,
maintenance and support senices

ii) Entered into contracts with financial institutions in the Philippines (namely Customer P) and Thailand (namely
Bangkok Bank Public Company Limited) for contract sums of approximately PHP1.4bn and US$5.6m respectively for the
provision of technology application and infrastructure operations, maintenance and support senices.

iil) Ventured into national security and technology solutions and secured a contract from a statutory body in relation
to the support, maintenance and infrastructure works for 7 cargo scanning machines and related systems to be
implemented in the seaports of Sabah and Sarawak.

i) Ventured into Taiwan and secured contract to supply software to Taiwan Business Bank with an approximate
contract value of US$0.1m.

ii) Secured a contract with a financial senices institution in the Philippines for the provsion of technology infrastructure
operations, maintenance and support senices for a contract sum of approximately US$32.8m.
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ESG in a nutshell

Refinitiv ESG Scores

A+

ESG Controversies
Score

US$7bn (source: Gartner 2020).

Infomina is a technology solutions provider, providing the design and implementation of technology applications and
infrastructure solutions that specialise in mainframe technology solutions. One of Infomina’s key achievements was its
appointment by CA (Singapore) Pte Ltd’s as Authorised Tier 1 Partner and Value Added Distributor (VAD) for Malaysia,
Singapore, Thailand, Indonesia, Philippines, Hong Kong and Taiwan. Note that CA (Singapore) is subsidiary of
Broadcom, the world’s largest supplier of mainframe software (37% share) of a global market valued at more than

Keep your eye on

Infomina primarily undertakes its business operations
(design and implementation of technology applications)
internally. However, Infomina does receive technical
support and maintenance from its product principals /
suppliers for hardware and / or software purchases. As at
end-FY22, its inputs comprise: i) licenses and software
(9.4%), ii) technical support and maintenance (9.0%), iii)
hardware (34.6%), and iv) training related costs (0.1%).

Implications

We view this positively as Infomina’s business operations
do not generally lead to environmental concerns via the
sourcing of third-party inputs without any production
facilities required.

ESG highlights

Infomina’s employee count totalled 113 and 122 as at end-
FY22 and end-Sept 2022, respectively, of which technical
staff made up 69% and 70% respectively. These staff have
mostly undergone training by Infomina’s technology
partners and suppliers, with certification issued. As at end-
Sept 2022, 111 of them are full time employees and the
balance 11 employees are on a contract basis (1-2 years)
as support engineers for projects involving government
agencies.

Implications

We are positive on Infomina’s efforts in upskilling its
technical workforce with proper certified training sessions
with its business partners. This will increase its
competitiveness in the IT industry.

Trends

As at end-FY22, Infomina had four independent directors
and only two female members on its board of directors, out
of a total of eight members.

Implications

We are positive that half of its board comprise independent
directors, as advocated by the Malaysia Code of Corporate
Governance (MCCG). However, we are negative that
Infomina has not achieved the recommended 30% female
board members.
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BY THE NUMBERS

P/BV vs ROE 12-mth Fwd FD Core P/E vs FD Core EPS
5 57.0% 12 Growth 168%
5 52.6% 12 148%
5 48.3% 12 128%
5 43.9% 12 108%
5 39.5% 12 88%
5 35.1% 12 68%
5 30.8% 12 48%
5 26.4% 12 28%
5+ T T T T T - 22.0% 12 + T T T T T - 8%
Jan-19A Jan-20A Jan-21A Jan-22A Jan-23F Jan-24F Jan-19A Jan-20A Jan-21A Jan-22A Jan-23F Jan-24F

@ Rolling P/BV (x) (Ihs) ROE (rhs) @ 12-mth Fwd Rolling FD Core P/E (x) (Ihs)

FD Core EPS Growth (rhs)

Profit & Loss

(RMm) May-21A May-22A May-23F May-24F May-25F
Total Net Revenues 105.2 201.1 246.2 286.2 321.5
Gross Profit 23.9 41.9 55.5 67.1 76.3
Operating EBITDA 12.7 23.3 32.7 41.4 47.5
Depreciation And Amortisation (0.8) (1.3) (1.6) (1.9 (2.1)
Operating EBIT 11.9 22.0 311 39.5 45.4
Financial Income/(Expense) 0.1 0.0 0.9 1.3 1.9
Pretax Income/(Loss) from Assoc. 0.0 0.0 0.0 0.0 0.0
Non-Operating Income/(Expense) 0.0 0.0 0.0 0.0 0.0
Profit Before Tax (pre-El) 12.0 22.1 32.0 40.8 47.3
Exceptional Items (0.0 0.0 0.0 0.0 0.0
Pre-tax Profit 12.0 22.1 32.0 40.8 47.3
Taxation (3.8) (5.0) (7.4) (9.0) (10.1)
Exceptional Income - post-tax

Profit After Tax 8.3 17.1 24.6 31.8 37.3
Minority Interests (0.0 (0.0 (0.0) (0.0) (0.0

Preferred Dividends
FX Gain/(Loss) - post tax
Other Adjustments - post-tax

Net Profit 8.3 17.1 24.6 31.8 37.2
Recurring Net Profit 8.3 17.1 24.6 31.8 37.2
Fully Diluted Recurring Net Profit 8.3 17.1 24.6 31.8 37.2
Cash Flow

(RMm) May-21A May-22A May-23F May-24F May-25F
EBITDA 12.67 23.31 32.66 41.37 47.55
Cash Flow from Invt. & Assoc.

Change In Working Capital (9.24) 30.72 (7.61) (6.57) (5.42)
(Incr)/Decr in Total Provisions

Other Non-Cash (Income)/Expense 0.85 0.99 0.65 0.59 0.25
Other Operating Cashflow (0.63) (1.26) (0.65) (0.59) (0.25)
Net Interest (Paid)/Received 0.02 0.01 0.00 0.00 0.00
Tax Paid (3.98) (4.55) (7.36) (8.97) (10.05)
Cashflow From Operations (0.31) 49.22 17.68 25.83 32.08
Capex (0.92) (2.51) (4.50) (4.50) (4.00)

Disposals Of FAs/subsidiaries
Acg. Of Subsidiaries/investments

Other Investing Cashflow (0.65) (3.56) 0.00 0.00 0.00
Cash Flow From Investing (1.56) (6.07) (4.50) (4.50) (4.00)
Debt Raised/(repaid) (0.45) (0.52) 0.00 0.00 0.00
Proceeds From Issue Of Shares 0.06 0.20 32.47 0.00 0.00
Shares Repurchased

Dividends Paid 0.00 0.00 (4.93) (6.36) (7.45)
Preferred Dividends

Other Financing Cashflow (1.28) (0.04) 0.90 1.26 1.86
Cash Flow From Financing (1.67) (0.36) 28.44 (5.10) (5.59)
Total Cash Generated (3.54) 42.79 41.62 16.24 22.48
Free Cashflow To Equity (2.33) 42.63 13.18 21.33 28.08

Free Cashflow To Firm (1.77) 43.34 13.43 21.58 28.32
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BY THE NUMBERS... cont’'d

Balance Sheet

(RMm) May-21A May-22A May-23F May-24F May-25F
Total Cash And Equivalents 24.50 70.93 112.56 128.80 151.28
Total Debtors 48.79 86.05 105.36 122.48 137.60
Inventories 0.00 0.00 0.00 0.00 0.00
Total Other Current Assets 0.06 0.15 0.15 0.15 0.15
Total Current Assets 73.35 157.13 218.07 251.42 289.03
Fixed Assets 2.23 5.40 8.34 10.99 12.89
Total Investments 0.00 0.00 0.00 0.00 0.00
Intangible Assets 0.00 0.00 0.00 0.00 0.00
Total Other Non-Current Assets 1.60 6.11 6.11 6.11 6.11
Total Non-current Assets 3.82 11.50 14.45 17.09 18.99
Short-term Debt 0.58 0.83 0.83 0.83 0.83
Current Portion of Long-Term Debt
Total Creditors 9.78 59.07 70.76 81.32 91.02
Other Current Liabilities 42.32 63.00 63.00 63.00 63.00
Total Current Liabilities 52.68 122.89 134.59 145.14 154.85
Total Long-term Debt 1.00 2.21 2.21 2.21 2.21
Hybrid Debt - Debt Component
Total Other Non-Current Liabilities 0.00 0.00 0.00 0.00 0.00
Total Non-current Liabilities 1.00 2.21 2.21 2.21 2.21
Total Provisions 0.33 3.07 3.07 3.07 3.07
Total Liabilities 54.01 128.17 139.87 150.42 160.13
Shareholders' Equity 23.17 40.45 92.63 118.08 147.88
Minority Interests
Total Equity 23.17 40.45 92.63 118.08 147.88
Key Ratios

May-21A May-22A May-23F May-24F May-25F
Revenue Growth 28.9% 91.1% 22.4% 16.2% 12.3%
Operating EBITDA Growth 166% 84% 40% 27% 15%
Operating EBITDA Margin 12.0% 11.6% 13.3% 14.5% 14.8%
Net Cash Per Share (RM) 0.04 0.11 0.18 0.21 0.25
BVPS (RM) 0.04 0.07 0.15 0.20 0.25
Gross Interest Cover 116.7 118.3 127.0 161.4 185.6
Effective Tax Rate 31.3% 22.5% 23.0% 22.0% 21.3%
Net Dividend Payout Ratio NA 0.0% 20.0% 20.0% 20.0%
Accounts Receivables Days 140.7 122.4 141.9 145.7 147.6
Inventory Days - - - - -
Accounts Payables Days 70.8 78.9 124.3 127.0 128.2
ROIC (%) (73%) 2950% (98%) (223%) (779%)
ROCE (%) 59.4% 62.1% 44.4% 36.8% 34.2%
Return On Average Assets 11.6% 13.9% 11.9% 12.3% 12.4%
Key Drivers

May-21A May-22A May-23F May-24F May-25F
Turnkey orderbook - - 75.0 56.7 22.1
Turnkey tenderbook - - 45.3 80.1 127.9
Renewal orderbook - - 103.6 72.1 58.2
Renewal tenderbook - - 22.3 77.3 113.4
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DISCLAIMER
The content of this report (including the views and opinions expressed therein, and the information comprised therein) has been prepared by and
belongs to CGS-CIMB. Reports relating to a specific geographical area are produced and distributed by the corresponding CGS-CIMB entity as listed
in the table below.
This report is not directed to, or intended for distribution to or use by, any person or entity who is a citizen or resident of or located in any locality, state,
country or other jurisdiction where such distribution, publication, availability or use would be contrary to law or regulation.
By accepting this report, the recipient hereof represents and warrants that he is entitled to receive such report in accordance with the restrictions set
forth below and agrees to be bound by the limitations contained herein (including the “Restrictions on Distributions” set out below). Any failure to
comply with these limitations may constitute a violation of law. This publication is being supplied to you strictly on the basis that it will remain confidential.
No part of this report may be (i) copied, photocopied, duplicated, stored or reproduced in any form by any means; or (i) redistributed or passed on,
directly or indirectly, to any other person in whole or in part, for any purpose without the prior written consent of CGS-CIMB.
The information contained in this research report is prepared from data believed to be correct and reliable at the time of issue of this report. CGS-
CIMB may or may not issue regular reports on the subject matter of this report at any frequency and may cease to do so or change the periodicity of
reports at any time. CGS-CIMB has no obligation to update this report in the event of a material change to the information contained in this report.
CGS-CIMB does not accept any obligation to (i) check or ensure that the contents of this report remain current, reliable or relevant, (i) ensure that the
content of this report constitutes all the information a prospective investor may require, (iii) ensure the adequacy, accuracy, completeness, reliability or
fairness of any views, opinions and information, and accordingly, CGS-CIMB, its affiliates and related persons including China Galaxy International
Financial Holdings Limited (“CGIFHL”) and CIMB Group Sdn. Bhd. (“CIMBG”) and their respective related corporations (and their respective directors,
associates, connected persons and/or employees) shall not be liable in any manner whatsoever for any consequences (including but not limited to any
direct, indirect or consequential losses, loss of profits and damages) of any reliance thereon or usage thereof. In particular, CGS-CIMB disclaims all
responsibility and liability for the views and opinions set out in this report.
Unless otherwise specified, this report is based upon sources which CGS-CIMB considers to be reasonable. Such sources will, unless otherwise
specified, for market data, be market data and prices available from the main stock exchange or market where the relevant security is listed, or, where
appropriate, any other market. Information on the accounts and business of company(ies) will generally be based on published statements of the
company(ies), information disseminated by regulatory information services, other publicly available information and information resulting from our
research.
Whilst every effort is made to ensure that statements of facts made in this report are accurate, all estimates, projections, forecasts, expressions of
opinion and other subjective judgments contained in this report are based on assumptions considered to be reasonable as of the date of the document
in which they are contained and must not be construed as a representation that the matters referred to therein will occur. Past performance is not a
reliable indicator of future performance. The value of investments may go down as well as up and those investing may, depending on the investments
in question, lose more than the initial investment. No report shall constitute an offer or an invitation by or on behalf of CGS-CIMB or any of its affiliates
(including CGIFHL, CIMBG and their respective related corporations) to any person to buy or sell any investments.
CGS-CIMB, its affiliates and related corporations (including CGIFHL, CIMBG and their respective related corporations) and/or their respective directors,
associates, connected parties and/or employees may own or have positions in securities of the company(ies) covered in this research report or any
securities related thereto and may from time to time add to or dispose of, or may be materially interested in, any such securities. Further, CGS-CIMB,
its affiliates and their respective related corporations (including CGIFHL, CIMBG and their respective related corporations) do and seek to do business
with the company(ies) covered in this research report and may from time to time act as market maker or have assumed an underwriting commitment
in securities of such company(ies), may sell them to or buy them from customers on a principal basis and may also perform or seek to perform
significant investment banking, advisory, underwriting or placement services for or relating to such company(ies) as well as solicit such investment,
advisory or other services from any entity mentioned in this report.
CGS-CIMB or its affiliates (including CGIFHL, CIMBG and their respective related corporations) may enter into an agreement with the company(ies)
covered in this report relating to the production of research reports. CGS-CIMB may disclose the contents of this report to the company(ies) covered
by it and may have amended the contents of this report following such disclosure.
The analyst responsible for the production of this report hereby certifies that the views expressed herein accurately and exclusively reflect his or her
personal views and opinions about any and all of the issuers or securities analysed in this report and were prepared independently and autonomously.
No part of the compensation of the analyst(s) was, is, or will be directly or indirectly related to the inclusion of specific recommendations(s) or view(s)
in this report. The analyst(s) who prepared this research report is prohibited from receiving any compensation, incentive or bonus based on specific
investment banking transactions or for providing a specific recommendation for, or view of, a particular company. Information barriers and other
arrangements may be established where necessary to prevent conflicts of interests arising. However, the analyst(s) may receive compensation that is
based on his/their coverage of company(ies) in the performance of his/their duties or the performance of his/their recommendations and the research
personnel involved in the preparation of this report may also participate in the solicitation of the businesses as described above. In reviewing this
research report, an investor should be aware that any or all of the foregoing, among other things, may give rise to real or potential conflicts of interest.
Additional information is, subject to the duties of confidentiality, available on request.
Reports relating to a specific geographical area are produced by the corresponding CGS-CIMB entity as listed in the table below. The term “CGS-
CIMB” shall denote, where appropriate, the relevant entity distributing or disseminating the report in the particular jurisdiction referenced below, or, in
every other case except as otherwise stated herein, CGS-CIMB Securities International Pte. Ltd. and its affiliates, subsidiaries and related corporations.
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Country CGS-CIMB Entity Regulated by

Hong Kong CGS-CIMB Securities (Hong Kong) Limited Securities and Futures Commission Hong Kong

India CGS-CIMB Securities (India) Private Limited Securities and Exchange Board of India (SEBI)

Indonesia PT CGS-CIMB Sekuritas Indonesia Financial Services Authority of Indonesia

Malaysia CGS-CIMB Securities Sdn. Bhd. Securities Commission Malaysia

Singapore CGS-CIMB Securities (Singapore) Pte. Ltd. Monetary Authority of Singapore

South Korea CGS-CIMB Securities (Hong Kong) Limited, Korea Branch Financial Services Commission and Financial Supervisory Service
Thailand CGS-CIMB Securities (Thailand) Co. Ltd. Securities and Exchange Commission Thailand

Other Significant Financial Interests:

(i) As of October 31, 2022 CGS-CIMB has a proprietary position in the securities (which may include but not be limited to shares, warrants, call
warrants and/or any other derivatives) in the following company or companies covered or recommended in this report:

(@) MY E.G. Services

(i) Analyst Disclosure: As of November 30, 2022, the analyst(s) who prepared this report, and the associate(s), has / have an interest in the securities
(which may include but not be limited to shares, warrants, call warrants and/or any other derivatives) in the following company or companies covered
or recommended in this report:

(@) -

This report does not purport to contain all the information that a prospective investor may require. Neither CGS-CIMB nor any of its affiliates (including
CGIFHL, CIMBG and their related corporations) make any guarantee, representation or warranty, express or implied, as to the adequacy, accuracy,
completeness, reliability or fairess of any such information and opinion contained in this report. Neither CGS-CIMB nor any of its affiliates nor their
related persons (including CGIFHL, CIMBG and their related corporations) shall be liable in any manner whatsoever for any consequences (including
but not limited to any direct, indirect or consequential losses, loss of profits and damages) of any reliance thereon or usage thereof.

This report is general in nature and has been prepared for information purposes only. Itis intended for circulation amongst CGS-CIMB's clients generally
and does not have regard to the specific investment objectives, financial situation and the particular needs of any specific person who may receive this
report. The information and opinions in this report are not and should not be construed or considered as an offer, recommendation or solicitation to
buy or sell the subject securities, related investments or other financial instruments or any derivative instrument, or any rights pertaining thereto.
Investors are advised to make their own independent evaluation of the information contained in this research report, consider their own individual
investment objectives, financial situation and particular needs and consult their own professional and financial advisers as to the legal, business,
financial, tax and other aspects before participating in any transaction in respect of the securities of company(ies) covered in this research report.
The securities of such company(ies) may not be eligible for sale in all jurisdictions or to all categories of investors.

Restrictions on Distributions

Australia: Despite anything in this report to the contrary, this research is provided in Australia by CGS-CIMB Securities (Singapore) Pte. Ltd. and
CGS-CIMB Securities (Hong Kong) Limited. This research is only available in Australia to persons who are “wholesale clients” (within the meaning of
the Corporations Act 2001 (Cth) and is supplied solely for the use of such wholesale clients and shall not be distributed or passed on to any other
person. You represent and warrant that if you are in Australia, you are a “wholesale client”. This research is of a general nature only and has been
prepared without taking into account the objectives, financial situation or needs of the individual recipient. CGS-CIMB Securities (Singapore) Pte. Ltd.
and CGS-CIMB Securities (Hong Kong) Limited do not hold, and are not required to hold an Australian financial services license. CGS-CIMB Securities
(Singapore) Pte. Ltd. and CGS-CIMB Securities (Hong Kong) Limited rely on “passporting” exemptions for entities appropriately licensed by the
Monetary Authority of Singapore (under ASIC Class Order 03/1102) and the Securities and Futures Commission in Hong Kong (under ASIC Class
Order 03/1103).

Canada: This research report has not been prepared in accordance with the disclosure requirements of Dealer Member Rule 3400 — Research
Restrictions and Disclosure Requirements of the Investment Industry Regulatory Organization of Canada. For any research report distributed by CIBC,
further disclosures related to CIBC conflicts of interest can be found at https://researchcentral.cibcwm.com .

China: For the purpose of this report, the People’s Republic of China (“PRC”) does not include the Hong Kong Special Administrative Region, the
Macau Special Administrative Region or Taiwan. The distributor of this report has not been approved or licensed by the China Securities Regulatory
Commission or any other relevant regulatory authority or governmental agency in the PRC. This report contains only marketing information. The
distribution of this report is not an offer to buy or sell to any person within or outside PRC or a solicitation to any person within or outside of PRC to
buy or sell any instruments described herein. This report is being issued outside the PRC to a limited number of institutional investors and may not be
provided to any person other than the original recipient and may not be reproduced or used for any other purpose.

France: Only qualified investors within the meaning of French law shall have access to this report. This report shall not be considered as an offer to
subscribe to, or used in connection with, any offer for subscription or sale or marketing or direct or indirect distribution of financial instruments and it is
not intended as a solicitation for the purchase of any financial instrument.

Germany: This report is only directed at persons who are professional investors as defined in sec 31a(2) of the German Securities Trading Act
(WpHG). This publication constitutes research of a non-binding nature on the market situation and the investment instruments cited here at the time
of the publication of the information.

The current prices/yields in this issue are based upon closing prices from Bloomberg as of the day preceding publication. Please note that neither the
German Federal Financial Supervisory Agency (BaFin), nor any other supervisory authority exercises any control over the content of this report.
Hong Kong: This report is issued and distributed in Hong Kong by CGS-CIMB Securities (Hong Kong) Limited (“CHK”) which is licensed in Hong Kong
by the Securities and Futures Commission for Type 1 (dealing in securities) and Type 4 (advising on securities) activities. Any investors wishing to
purchase or otherwise deal in the securities covered in this report should contact the Head of Sales at CGS-CIMB Securities (Hong Kong) Limited.
The views and opinions in this research report are our own as of the date hereof and are subject to change. If the Financial Services and Markets Act
of the United Kingdom or the rules of the Financial Conduct Authority apply to a recipient, our obligations owed to such recipient therein are unaffected.
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CHK has no obligation to update its opinion or the information in this research report.
This publication is strictly confidential and is for private circulation only to clients of CHK.
CHK does not make a market on other securities mentioned in the report.

India: This report is issued and distributed in India by CGS-CIMB Securities (India) Private Limited (“CGS-CIMB India”). CGS-CIMB India is a subsidiary
of CGS-CIMB Securities International Pte. Ltd. which is in turn is a 50:50 joint venture company of CGIFHL and CIMBG. The details of the members
of the group of companies of CGS-CIMB can be found at www.cgs-cimb.com, CGIFHL at www.chinastock.com.hk/en/ACG/ContactUs/index.aspx and
CIMBG at www.cimb.com/en/who-we-are.html. CGS-CIMB India is registered with the National Stock Exchange of India Limited and BSE Limited as
a trading and clearing member (Merchant Banking Number: INM000012037) under the Securities and Exchange Board of India (Stock Brokers and
Sub-Brokers) Regulations, 1992. In accordance with the provisions of Regulation 4(g) of the Securities and Exchange Board of India (Investment
Advisers) Regulations, 2013, CGS-CIMB India is not required to seek registration with the Securities and Exchange Board of India (“SEBI") as an
Investment Adviser. CGS-CIMB India is registered with SEBI (SEBI Registration Number; INZ000209135) as a Research Analyst (INH000000669)
pursuant to the SEBI (Research Analysts) Regulations, 2014 ("Regulations").

This report does not take into account the particular investment objectives, financial situations, or needs of the recipients. It is not intended for and
does not deal with prohibitions on investment due to law/jurisdiction issues etc. which may exist for certain persons/entities. Recipients should rely on
their own investigations and take their own professional advice before investment.

The report is not a “prospectus” as defined under Indian Law, including the Companies Act, 2013, and is not, and shall not be, approved by, or filed or
registered with, any Indian regulator, including any Registrar of Companies in India, SEBI, any Indian stock exchange, or the Reserve Bank of India.
No offer, or invitation to offer, or solicitation of subscription with respect to any such securities listed or proposed to be listed in India is being made, or
intended to be made, to the public, or to any member or section of the public in India, through or pursuant to this report.

The research analysts, strategists or economists principally responsible for the preparation of this research report are segregated from the other
activities of CGS-CIMB India and they have received compensation based upon various factors, including quality, accuracy and value of research, firm
profitability or revenues, client feedback and competitive factors. Research analysts', strategists' or economists' compensation is not linked to
investment banking or capital markets transactions performed or proposed to be performed by CGS-CIMB India or its affiliates.

CGS-CIMB India does not have actual / beneficial ownership of 1% or more securities of the subject company in this research report, at the end of the
month immediately preceding the date of publication of this research report. However, since affiliates of CGS-CIMB India are engaged in the financial
services business, they might have in their normal course of business financial interests or actual / beneficial ownership of one per cent or more in
various companies including the subject company in this research report.

CGS-CIMB India or its associates, may: (a) from time to time, have long or short position in, and buy or sell the securities of the subject company in
this research report; or (b) be engaged in any other transaction involving such securities and earn brokerage or other compensation or act as a market
maker in the financial instruments of the subject company in this research report or act as an advisor or lender/borrower to such company or may have
any other potential conflict of interests with respect to any recommendation and other related information and opinions.

CGS-CIMB India, its associates and the analyst engaged in preparation of this research report have not received any compensation for investment
banking, merchant banking or brokerage services from the subject company mentioned in the research report in the past 12 months.

CGS-CIMB India, its associates and the analyst engaged in preparation of this research report have not managed or co-managed public offering of
securities for the subject company mentioned in the research report in the past 12 months. The analyst from CGS-CIMB India engaged in preparation
of this research report or his/her relative (a) do not have any financial interests in the subject company mentioned in this research report; (b) do not
own 1% or more of the equity securities of the subject company mentioned in the research report as of the last day of the month preceding the
publication of the research report; (c) do not have any material conflict of interest at the time of publication of the research report.

Indonesia: This report is issued and distributed by PT CGS-CIMB Sekuritas Indonesia (“CGS-CIMB Indonesia”). The views and opinions in this
research report are our own as of the date hereof and are subject to change. CGS-CIMB Indonesia has no obligation to update its opinion or the
information in this research report. This report is for private circulation only to clients of CGS-CIMB Indonesia. Neither this report nor any copy hereof
may be distributed in Indonesia or to any Indonesian citizens wherever they are domiciled or to Indonesian residents except in compliance with
applicable Indonesian capital market laws and regulations.

This research report is not an offer of securities in Indonesia. The securities referred to in this research report have not been registered with the
Financial Services Authority (Otoritas Jasa Keuangan) pursuant to relevant capital market laws and regulations, and may not be offered or sold within
the territory of the Republic of Indonesia or to Indonesian citizens through a public offering or in circumstances which constitute an offer within the
meaning of the Indonesian capital market law and regulations.

Ireland: CGS-CIMB is not an investment firm authorised in the Republic of Ireland and no part of this document should be construed as CGS-CIMB
acting as, or otherwise claiming or representing to be, an investment firm authorised in the Republic of Ireland.

Malaysia: This report is distributed in Malaysia by CGS-CIMB Securities Sdn. Bhd. (“CGS-CIMB Malaysia”) solely for the benefit of and for the exclusive
use of our clients. Recipients of this report are to contact CGS-CIMB Malaysia, at Level 29, Menara Bumiputra-Commerce, No. 11, Jalan Raja Laut,
50350 Kuala Lumpur, Malaysia, in respect of any matters arising from or in connection with this report. CGS-CIMB Malaysia has no obligation to
update, revise or reaffirm its opinion or the information in this research report after the date of this report. CGS-CIMB Malaysia may act or acts as a
market maker in the capital market products of the following companies: (Malaysia Market Maker Company List - Click here)

New Zealand: In New Zealand, this report is for distribution only to persons who are wholesale clients pursuant to section 5C of the Financial Advisers
Act 2008.

Singapore: This report is issued and distributed by CGS-CIMB Securities (Singapore) Pte Ltd (“CGS-CIMB Singapore”). CGS-CIMB Singapore is a
capital markets services licensee under the Securities and Futures Act 2001. Accordingly, it is exempted from the requirement to hold a financial
adviser’s licence under the Financial Advisers Act, 2001 (“FAA”) for advising on investment products, by issuing or promulgating research analyses or
research reports, whether in electronic, print or other form. CGS-CIMB Singapore is subject to the applicable rules under the FAA unless it is able to
avalil itself to any prescribed exemptions.

Recipients of this report are to contact CGS-CIMB Singapore, 10 Marina Boulevard, Marina Bay Financial Centre Tower 2, #09-01, Singapore 018983
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in respect of any matters arising from, or in connection with this report. CGS-CIMB Singapore has no obligation to update its opinion or the information
in this research report. This publication is strictly confidential and is for private circulation only. If you have not been sent this report by CGS-CIMB
Singapore directly, you may not rely, use or disclose to anyone else this report or its contents.

If the recipient of this research report is not an accredited investor, expert investor or institutional investor, CGS-CIMB Singapore accepts legal
responsibility for the contents of the report without any disclaimer limiting or otherwise curtailing such legal responsibility. If the recipient is an accredited
investor, expert investor or institutional investor, the recipient is deemed to acknowledge that CGS-CIMB Singapore is exempt from certain
requirements under the FAA and its attendant regulations, and as such, is exempt from complying with the following:

(a) Section 34 of the FAA (obligation to disclose product information);

(b) Section 36 (duty not to make recommendation with respect to any investment product without having a reasonable basis where you may be
reasonably expected to rely on the recommendation) of the FAA,;

(c) MAS Notice on Information to Clients and Product Information Disclosure [Notice No. FAA-NO3];

(d) MAS Notice on Recommendation on Investment Products [Notice No. FAA-N16];

(e) Section 45 (obligation on disclosure of interest in specified products), and

() any other laws, regulations, notices, directive, guidelines, circulars and practice notes which are relates to the above, to the extent permitted by
applicable laws, as may be amended from time to time, and any other laws, regulations, notices, directive, guidelines, circulars, and practice notes as
we may notify you from time to time. In addition, the recipient who is an accredited investor, expert investor or institutional investor acknowledges that
as CGS-CIMB Singapore is exempt from Section 36 of the FAA, the recipient will also not be able to file a civil claim against CGS-CIMB Singapore for
any loss or damage arising from the recipient’s reliance on any recommendation made by CGS-CIMB Singapore which would otherwise be a right that
is available to the recipient under Section 36 of the FAA. .

CGS-CIMB Singapore, its affiliates and related corporations, their directors, associates, connected parties and/or employees may own or have
positions in specified products of the company(ies) covered in this research report or any specified products related thereto and may from time to time
add to or dispose of, or may be materially interested in, any such specified products. Further, CGS-CIMB Singapore, its affiliates and its related
corporations do and seek to do business with the company(ies) covered in this research report and may from time to time act as market maker or have
assumed an underwriting commitment in specified products of such company(ies), may sell them to or buy them from customers on a principal basis
and may also perform or seek to perform significant investment banking, advisory, underwriting or placement services for or relating to such
company(ies) as well as solicit such investment, advisory or other services from any entity mentioned in this report.

CGS-CIMB Singapore does not make a market on the securities mentioned in the report.

South Korea: This report is issued and distributed in South Korea by CGS-CIMB Securities (Hong Kong) Limited, Korea Branch (“CGS-CIMB Korea”)
which is licensed as a cash equity broker, and regulated by the Financial Services Commission and Financial Supervisory Service of Korea. In South
Korea, this report is for distribution only to professional investors under Article 9(5) of the Financial Investment Services and Capital Market Act of
Korea (“FSCMA).

Spain: This document is a research report and it is addressed to institutional investors only. The research report is of a general nature and not
personalised and does not constitute investment advice so, as the case may be, the recipient must seek proper advice before adopting any investment
decision. This document does not constitute a public offering of securities.

CGS-CIMB is not registered with the Spanish Comision Nacional del Mercado de Valores to provide investment services.

Sweden: This report contains only marketing information and has not been approved by the Swedish Financial Supervisory Authority. The distribution
of this report is not an offer to sell to any person in Sweden or a solicitation to any person in Sweden to buy any instruments described herein and may
not be forwarded to the public in Sweden.

Switzerland: This report has not been prepared in accordance with the recognized self-regulatory minimal standards for research reports of banks
issued by the Swiss Bankers’ Association (Directives on the Independence of Financial Research).

Thailand: This report is issued and distributed by CGS-CIMB Securities (Thailand) Co. Ltd. (“CGS-CIMB Thailand”) based upon sources believed to be reliable (but
their accuracy, completeness or correctness is not guaranteed). The statements or expressions of opinion herein were arrived at after due and careful consideration
for use as information for investment. Such opinions are subject to change without notice and CGS-CIMB Thailand has no obligation to update its opinion or the
information in this research report.

Corporate Governance Report (CGR): (Thai CGR and Anti-Corruption of Thai Listed Companies - Click here)

The disclosure of the survey result of the Thai Institute of Directors Association (“lOD”) regarding corporate governance is made pursuant to the policy of the Office of
the Securities and Exchange Commission. The survey of the 10D is based on the information of a company listed on the Stock Exchange of Thailand and the Market
for Alternative Investment disclosed to the public and able to be accessed by a general public investor. The result, therefore, is from the perspective of a third party. It
is not an evaluation of operation and is not based on inside information.

The survey result is as of the date appearing in the Corporate Governance Report of Thai Listed Companies. As a result, the survey result may be changed after that
date. CGS-CIMB Thailand does not confirm nor certify the accuracy of such survey result.

Score Range: 90 - 100 80 -89 70-79 Below 70 No Survey Result
Description: Excellent Very Good Good N/A N/A

United Arab Emirates: The distributor of this report has not been approved or licensed by the UAE Central Bank or any other relevant licensing
authorities or governmental agencies in the United Arab Emirates. This report is strictly private and confidential and has not been reviewed by,
deposited or registered with UAE Central Bank or any other licensing authority or governmental agencies in the United Arab Emirates. This report is
being issued outside the United Arab Emirates to a limited number of institutional investors and must not be provided to any person other than the
original recipient and may not be reproduced or used for any other purpose. Further, the information contained in this report is not intended to lead to
the sale of investments under any subscription agreement or the conclusion of any other contract of whatsoever nature within the territory of the United
Arab Emirates.

United Kingdom and European Economic Area (EEA): In the United Kingdom and European Economic Area, this material is also being distributed
by CGS-CIMB Securities (UK) Limited (“CGS-CIMB UK"). CGS-CIMB UK is authorized and regulated by the Financial Conduct Authority and its
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registered office is at 53 New Broad Street, London EC2M 1JJ. The material distributed by CGS-CIMB UK has been prepared in accordance with
CGS-CIMB's policies for managing conflicts of interest arising as a result of publication and distribution of this material. This material is for distribution
only to, and is solely directed at, selected persons on the basis that those persons: (a) are eligible counterparties and professional clients of CGS-
CIMB UK; (b) have professional experience in matters relating to investments falling within Article 19(5) of the Financial Services and Markets Act
2000 (Financial Promotion) Order 2005 (as amended, the “Order”), (c) fall within Article 49(2)(a) to (d) (“high net worth companies, unincorporated
associations etc”) of the Order; (d) are outside the United Kingdom subject to relevant regulation in each jurisdiction, material(all such persons together
being referred to as “relevant persons”). This material is directed only at relevant persons and must not be acted on or relied on by persons who are
not relevant persons. Any investment or investment activity to which this material relates is available only to relevant persons and will be engaged in
only with relevant persons.

This material is categorised as non-independent for the purposes of CGS-CIMB UK and therefore does not provide an impartial or objective assessment
of the subject matter and does not constitute independent research. Consequently, this material has not been prepared in accordance with legal
requirements designed to promote the independence of research and will not be subject to any prohibition on dealing ahead of the dissemination of
research. Therefore, this material is considered a marketing communication.

United States: This research report is distributed in the United States of America by CGS-CIMB Securities (USA) Inc, a U.S. registered broker-dealer
and an affiliate of CGS-CIMB Securities Sdn. Bhd., CGS-CIMB Securities (Singapore) Pte Ltd, PT CGS-CIMB Sekuritas Indonesia, CGS-CIMB
Securities (Thailand) Co. Ltd, CGS-CIMB Securities (Hong Kong) Limited and CGS-CIMB Securities (India) Private Limited, and is distributed solely
to persons who qualify as “U.S. Institutional Investors” as defined in Rule 15a-6 under the Securities and Exchange Act of 1934. This communication
is only for Institutional Investors whose ordinary business activities involve investing in shares, bonds, and associated securities and/or derivative
securities and who have professional experience in such investments. Any person who is not a U.S. Institutional Investor or Major Institutional Investor
must not rely on this communication. The delivery of this research report to any person in the United States of America is not a recommendation to
effect any transactions in the securities discussed herein, or an endorsement of any opinion expressed herein. CGS-CIMB Securities (USA) Inc, is a
FINRA/SIPC member and takes responsibility for the content of this report. For further information or to place an order in any of the above-mentioned
securities please contact a registered representative of CGS-CIMB Securities (USA) Inc.

CGS-CIMB Securities (USA) Inc. does not make a market on other securities mentioned in the report.

CGS-CIMB Securities (USA) Inc. has not managed or co-managed a public offering of any of the securities mentioned in the past 12 months.
CGS-CIMB Securities (USA) Inc. has not received compensation for investment banking services from any of the company mentioned in the past 12
months.

CGS-CIMB Securities (USA) Inc. neither expects to receive nor intends to seek compensation for investment banking services from any of the company
mentioned within the next 3 months.

United States Third-Party Disclaimer: If this report is distributed in the United States of America by Raymond James & Associates, Inc (“RJA”), this
report is third-party research prepared for and distributed in the United States of America by RJA pursuant to an arrangement between RJA and CGS-
CIMB Securities International Pte. Ltd. (“CGS-CIMB”). CGS-CIMB is not an affiliate of RJA. This report is distributed solely to persons who qualify as
“U.S. Institutional Investors” or as “Major U.S. Institutional Investors” as defined in Rule 15a-6 under the Securities and Exchange Act of 1934, as
amended. This communication is only for U.S. Institutional Investors or Major U.S. Institutional Investor whose ordinary business activities involve
investing in shares, bonds, and associated securities and/or derivative securities and who have professional experience in such investments. Any
person who is not a U.S. Institutional Investor or Major U.S. Institutional Investor must not rely on this communication. The delivery of this report to
any person in the U.S. is not a recommendation to effect any transactions in the securities discussed herein, or an endorsement of any opinion
expressed herein. If you are receiving this report in the U.S from RJA, a FINRA/SIPC member, it takes responsibility for the content of this report. For
further information or to place an order in any of the above-mentioned securities please contact a registered representative of CGS-CIMB Securities
(USA) Inc. or RJA. https:/[raymondjames.com/InternationalEquityDisclosures

Other jurisdictions: In any other jurisdictions, except if otherwise restricted by laws or regulations, this report is only for distribution to professional,
institutional or sophisticated investors as defined in the laws and regulations of such jurisdictions.

Distribution of stock ratings and investment banking clients for quarter ended on 30 September 2022
646 companies under coverage for quarter ended on 30 September 2022

Rating Disfribution (%) Investment Banking clients (%)
Add 66.7% 0.6%
Hold 25.2% 0.2%
Reduce 8.0% 0.2%
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Recommendation Framework

Stock Ratings Definition:

Add The stock’s total return is expected to exceed 10% over the next 12 months.

Hold The stock’s total return is expected to be between 0% and positive 10% over the next 12 months.
Reduce The stock’s total return is expected to fall below 0% or more over the next 12 months.

The total expected return of a stock is defined as the sum of the: (i) percentage difference between the target price and the current price and (ii) the forward net
dividend yields of the stock. Stock price targets have an investment horizon of 12 months.

Sector Ratings Definition:

Overweight An Overweight rating means stocks in the sector have, on a market cap-weighted basis, a positive absolute recommendation.
Neutral A Neutral rating means stocks in the sector have, on a market cap-weighted basis, a neutral absolute recommendation.
Underweight An Underweight rating means stocks in the sector have, on a market cap-weighted basis, a negative absolute recommendation.
Country Ratings Definition:

Overweight An Overweight rating means investors should be positioned with an above-market weight in this country relative to benchmark.
Neutral A Neutral rating means investors should be positioned with a neutral weight in this country relative to benchmark.

Underweight An Underweight rating means investors should be positioned with a below-market weight in this country relative to benchmark.




